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STOP 


Winter Egg 


Decline 
Add DOUGHBOY M Mash Concentrate 


to YOUR OWN Mixed Mashes 


When winter comes your customers can keep eggs coming 
too with Doughboy Mash Concentrate and Controlled Ce- 
real Grasses in the ration. With Controlled Cereal Grasses, 
your feed will have a new point of difference over compe- 
tition. Test after test proves that Controlled Cereal Grasses 
maintain egg production during the winter months without 
the usual decline. It means birds are fed nature’s way with 
a balanced diet. All poultrymen know that birds, on tender 
spring range, pick up in vitality, egg produciion soars... 
Controlled Cereal Grasses mean poultry have the benefit 
of springtime green grass feeding, year round. Remember, 
Conirolled Cereal Grasses are not ordinary grasses. They 
are specially grown, unjointed grasses of wheat, oats, 
rye and barley, cut at the very peak of their vitamin 
potency and mineral conient. Only Doughboy can give 
you this new scientific ingredient. 


Without obligation to me, please 
send complete details on Dough- 
boy’s fresh green grass sales story 


DOUGHBOY MILLS, INC. a... 


NEW RICHMOND, WISCONSIN gy Address 
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Alton Doing Thriving Business 


Farmers 


Co-operative 


Co. 


Alton, lowa 


Photographs courtesy T. E. Ibberson Co., Minneapolis 


NJOYING a thriving business in their new plant 
which was built a few years ago, the Farmers 
Co-operative Co. is a shining example of what mod- 


ern equipment will do to stimulate business. 


From stem to stern this plant is Strong-Scott equip- 
ped with such items as Triple Action Dry Feed Mix- 
er; Bin Fittings; Pneumatic Attrition Mill; Valves; 
Hoppers; Feeder, Scalper and Magnetic Separator; 
Head Drives; Belting; Buckets; Pneumatic Dump; 
Distributor; Drives, etc. 


If you are going to build or re- 
model, you will want complete 
particulars on our equipment. 
Write for them — there is no obli- 
gation involved. 


Everything Jor Every Mill, Elevator 
and Feed Plant é ROWR 
The Strong-Scott Mfg Co. i 


MINNEAPOLIS 
Branch Office: Great Falls, } Minneapolis Minn. . ScoTy 
OA 


FRED H. CHASE, Representative 


View showing Pneumatic Attrition Mill and Feeder, Box 124 Oshkosh, Wis. Telephone 8187 
Scalper and Magnetic Separator 
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“Merchandising is just as 
much of a scientific 
problem as the chemistry 
of nutrition.” 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of... 


Wheat @nan 
Wheat Middllinga 


Rye Middlings 
Malt Sprouts 
Anewens Gnaina 
Linseed Meal 
Soybean Meat 
Oatjeed 


GRAIN AND STOCK EXCHANGE 


MILWAUKEE 


Laboratories and Offices 


GENERAL BIOCHEMICALS 


INCORPORATED 


Manufacturers of 


NUTRITIONAL BIOCHEMICALS (Vitamins) 


FOR RESEARCH 
CONCENTRATES FOR FEEDS 


CAROTENE 
RIBOFLAVIN 
NICOTINIC ACID 


Other biologically important factors are also available. 
For further information write to 


GENERAL BIOCHEMICALS, tnc. 


10 Laboratory Park ++ Chagrin Falls, Ohio 


THE BEST 


YET PRICED 


SHIM MILK comPETITION| 


Buy Dried Skim Milk from a firm that spe- 
cializes in milk for animal feed. 


“SUPREME” DRIED SKIM MILK is perfect 
quality, freshly made —and is shipped di- 
rectly from the creamery to you in paper 
lined burlap sacks. 


No matter where you're located, be sure 
to get our price. Because of our large vol- 
ume, we're able to sell you the very best 
quality that money can buy — at prices that 
defy competition. 


Write, Phone or Wire for 
Unusually Attractive Prices. 


Bulletin Building 
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Philadelphia, Pa. 


Speed 
Safety 
Savings 


A new rapidity in self- 
loading, in mixing, in 
bag-off — a quickness, 
simplicity and uniformity 
unparalleled ... A ‘Super’ 
system for ‘Super’ results. 


euts labor cost 


New, unfailing mechanical automacy that will lessen 
labor, holding its cost below your present expense — 
with the same regularity it will, also, improve your 
mixing — your tonnage... A 10% saving in 
cost of bags ... Ask for catalog B-165. 


HOWES 60, ING, Silver Greek, | 
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DAIRY PROFIT MAKERS 


help to get new feeders started on 
ARCADY. Write today for a free 
supply of Arcady premium books for 
free distribution to your trade. 


TESTED 


FEEDS 
For All Livestock and Poultry 


ARCADY 32% DAIRY Arcady Sweet Mixing Feed 
One hundred pounds of Arcady 32% A RCA D . Arcady Sweet Mixing Feed is a 
Dairy Feed, mixed with 300 pounds n Th = dairyman's dream. Easy to mix... 
of home grains, makes a high-power- Millions e Air ! pours right out of the bag. It con- 
ed protein ration that produces a ome of f ders yo tains 45% pure cane molasses blend- 
maximum flow of milk at low cost. Tegular] will ar Arca, ur cus ed with other important ingredients. 
Pre-testing and farm-proving assures Over 16 Y ad ttiseg - Pri €eds Stimulates the appetite . . . creates a 
uniform quality. Plenty of customers Ove ey Stations bea; e J healthy thirst . . . puts more milk in 
need this supplement. A real profit- to the fo une in ginnin the pail. 
maker for them and for you. for 

Or spe. ulld sq] 
Arcady Sweet 16% Dairy det Rotices telling” 
or Tadio YOu 
for who territ ry. And rising 24% WONDER DAIRY 
ave an abundance of home-grown - 
roughages. It's highly Sales this a This famous Arcady Feed really 
contains an abundance of pure cane Ta tying in with hoop: high producing cows in “high”. 
molasses and 14 other especially hed Ode Sales Push can All ingredients are pre-tested before 
selected, laboratory-tested ingredi- P designeg t Chandising blending to assure quality and prop- 
ents that assure the proper balance bi Oger sel] Arcady_— er analysis. Your customers are 
to maintain high milk production. Profits for yo = 
repeat sales and a steady volume 
of profit. 
Premium Sales Helps... 
Premium coupons are packed in LABORATORY 
every bag of ARCADY feeds. They - t ARCA DY 
keep old customers buying . . Vay: 


Vv 
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ARCADY FARMS MILLING COMPANY: 223 WEST JACKSON BLVD. 


CHICAGO, ILL. 
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results show it pays to 


Slay Basis 


brickners of iowa declare 


HEN a merchant finds him- 

self with a lot of book ac- 

counts the fault is usually 
his own,” says S. E. Brickner of S. E. 
Brickner & Son, who has operated 
a feed business at Decorah, Ia., for 
20 years. 

Mr. Brickner points out that a 
cash basis is an excellent policy on 
which to operate. He has followed 
this policy so far as possible during 
his 20 years in business and it has 
helped him build a successful feed 
business. 

As Mr. Brickner says, when a feed 
dealer gets the cash for a sale into 
his till, it enables him to keep his 
capital liquid and promotes sound 
business operation. On the other 
hand, if a dealer succumbs to the 
temptation to attain a large volume 
by allowing credit liberally, he soon 
dissipates his liquid capital and 
may even have trouble getting it 
back, let alone making a profit. 

“Our business is about 95 per 
cent cash,”’ says Mr. Brickner,” for 
we must grant a little credit to those 
reliable customers who ask for it. 
But so far as possible we always 
hammer home the philosophy that 
it is best to buy for cash. 

“This policy is well known among 
the trade and I don’t think it has 
retarded our growth at all. In fact, 
I know it has helped, for we always 
knew where our cash and profit 
was — right in the till, where it 
should be, and where it could be 
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used to finance our business prop- 
erly. A cash policy, too, attracts the 
best type of farmer, provided your 
feed quality is right and your serv- 
ice satisfactory.” 

Mr. Brickner is assisted in his 
business by his son, H. E. Brickner. 
They operate in one of the fine hog 
and corn sections of Iowa and their 
place of business is a gathering 
place for farmers in this area. The 
Brickners have a large flour and 
feed store downtown and also oper- 
ate an elevator and warehouse at 
the edge of the city. At the down- 
town store considerable remodeling 
recently was undertaken, especially 
at the front of the building. Several 
of the entrances were changed and 
lighting increased considerably. 

The store is large and roomy and 
there is plenty of space for farmers 
to gather. They like to come to this 
store and talk over their farm and 
feeding problems with the Brick- 
ners, as they have learned from ex- 
perience that these feed men can 
give them some valuable help from 
time to time. 

This close relationship between 
feed dealer and customer is an im- 
portant asset in conducting a profit- 
able feed business, believe the 
Brickners and they work hard to be 
of service to their customers. They 
take a real interest in every farm- 
er's problem and seem to know just 
what difficulties each has to sur- 
mount. 


One of the old arguments that 
keeps coming up time and again to 
the Brickners in their talks with 
farm customers is the old one about 
“home ground grains” being as 
good as commercial feed. This is 
an old “burr” that is usually gotten 
around by selling the farmers on the 
idea of “gains” as between home 
ground grains and good commercial 
feed. And to farmers in a big hog 
country “gains” are very important, 
especially when such gains can be 
secured quickly and at relatively 
low expense. 

Some years ago the Brickner firm 
established a wholesale feed divi- 
sion. Other farm supply lines such 
as machinery, fertilizer, potatoes, 
grain and seeds are also handled. 

A good business idea employed 
by the firm is the use of photos of 
S. E. Brickner and his son on the 
stationery of the company. 

Thus when customers receive 
Brickner letters, they see the pic- 
tures of the two feed men and are 
reminded more forcibly what the 
firm and the men stand for. Espe- 
cially with prospects this type of 
advertising helps land new ac- 
counts. 

Going on a cash basis shouldn't 
prove a deterrent to any feed deal- 
er, believe the Brickners, for they 
say a farmer's buying habits are 
largely determined by the sales 
policy of dealers. 


e7e 


| 
} 
>| 
4 
lim 
a 
a 
3 
er 
‘ 
: 
‘ 


EED men from far and near 
attended the Cornell Nutrition 
School, October 17-19 at Ithaca, 
N. Y. to hear many specialists dis- 
cuss factors important in feeding. 
Twenty states were represented. 
Dr. C. A. Elvehjem, University of 
Wisconsin, said that the old Vitamin 
B was a source of a veritable swarm 
of different vitamins, and that feed- 
ing will be more economical when 


at cornell nutrition 
school october 17-19 


we know just what each of these 
vitamins does. Better feeds will be 
possible with less waste f the vita- 
mins not required at the time. 

Dr. H. Titus, National Research 
center, Beltsville, Mo. presented a 


Itinerant License Plates 


WISCONSIN 


(ITINERANT MERCHANT 


WISCONSIN 
Solor—Blue lettering on silver back- 
ground. Fee—$200 per annum per 
truck carry a cargo in excess of 


3,000 pounds. 


on 


per truck. 


IOWA 


Blue on orange. Fees; Not exceed- 
ing 1,000 pounds—$10. Not exceed- 
ing 3,000 pounds—$25. Over 3,000 
pounds—#$40. 


CALIFORNIA 


Upper half, red on orange; lower half, orange 


red. Fee, $10 per annum per truck. 


NEBRASKA 


White on sky-blue. $25 fee per annum per 
truck, plus occupation tax of $25 per annum 
per truck. 


MONTANA 


Not a metal license plate but a paper certificate 
signed by state commissioner of agriculture. Fee— 
$100 per annum per truck. 


WYOMING 


Yellow lettering on black background. Fee—$10 per annum 


THE MENACE of the gypsy trucker is being regulated to 


some extent in 


various states through licensing. The illustra- 


tions above, supplied through the courtesy of Highway Notes, 
published by Associated Producers and Distributors, Kansas 
City, shows the license plates and certificate being used in 
various states. This represents a start toward effective regulation. 


new conception of chick feeding, 
stating that protein requirements of 
chicks be measured by their size 
and weight rather than by age. 


Nine new factors recently report- 
ed and coming from the B complex 
were discussed by Dr. G. F. Heuser, 
Cornell poultry department. He 
said that factors R, and §, originally 
discovered in yeast are also found 
in milk, liver and wheat by-products 
and have direct effect on egg pro- 
duction, hatchability and growth of 
chicks. 


Considerable interest was shown 
in other discussions by the Cornell 
specialists on the value of proteins, 
especially for ruminants, feeding of 
fur bearing animals, nutritive re- 
quirements for breeding males, etc. 
The function and nature of hor- 
mones was discussed in quite some 
detail. 


Part of the program at the nutri- 
tion school included visits to various 
Cornell college laboratories as well 
as to the new United States soil and 
nutrition laboratory. Dr. L. A. May- 
nard, Cornell, took a prominent part 
in discussion which explained the 
purposes and program of the 
laboratory. 


At the banquet, Dr. Paul E. Howe, 
formerly chief of the animal nutri- 
tion division of the U. S. department 
of agriculture, discussed nutrition 
in the nation’s armed forces. Dr. 
Howe, now surgeon general of the 
War department, said that there 
was considerable malnutrition 
among rookies coming into the 
army and navy, but that the gov- 
ernment intended to remedy this 
situation. 

Entertainment features of the 
school besides the banquet, includ- 
ed a smoker under the direction of 
Professor W. T. Crandall. Many of 
the delegates attending stayed over 
until Saturday to see Cornell's pow- 
erful Red Raiders football team de- 
feat Syracuse university. 
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. .. . Guaranteed potency 


of VITAMINS A AND D 


helps contribute extra eggs 


THE PAPERS carry news of rising egg prices. The egg- 
feed ratio is decidedly better. Your poultrymen see 
healthy profits ahead. 


That’s why they’re planning now more than ever for 
peak production—for extra eggs. That’s why they’re 
making sure their flocks have mashes that feed eggs 
out of hens and pullets— mashes that keep bodies 
strong under the continuous strain of heavy production, 


* 4 trademark of E.R. Squibb & Sons 


EXADOL 


: HIGH POTENCY 
VITAMIN A AND D FEEDING 


Mid-Western Safes Agents 
THE O.K. COMPANY 
Atkins & Durbrow, Inc. THOMPSON. HAYWARD co. 


165 John Street, New York 29th and Southwest Blvd. 
1524 S.Western Ave., Chicago Kansas 


Eastern Sales Agents 


Pacific Coast Sates Agents : 
wn. H. FLOYD & COMPANY CARL F. MILLER & CO., INC. 
1206 Maple Avenue 1217 Sixth Avenue South 
Los Angeles, California Seattle, Washington 
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Feed manufacturers who use Exadol* in their feeds 
can meet the vitamin A and D needs of poultrymen 
now — build their own sales to greater profit peaks. 
For Exadol is of guaranteed potency. It is a rich, 
dependable source of vitamins A and D for feed for- 
tification. 


Exadol is guaranteed to contain 3,000 (or more) vita- 
min A, U.S.P. XI units, and 400 (or more) vitamin D, 
A.O. A.C. chick units, per gram. 


Remember —“extra” eggs for your poultrymen mean 
“extra” profits for you from the sale of highly satis- 
factory feeds. Investigate Exadol. Mail the coupon 
for free Squibb vitamin feeding portfolio and prices. 


SQUIBB — aname you can Trust 


E. R. SQUIBB & SONS FB-11 
Veterinary and Animal Feeding Products Division 
745 FIFTH AVENUE, NEW YORK CITY 


Please send your new Portfolio,“Squibb’s Contribution 
to Vitamin Feeding”. I understand this places us under 
no obligation. 


City, State 
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Here’s the story in 
State Mill and Elevator 
Manager’s own words: 


“For the past three years we have 
been fortifying our Dakota Maid 
Feeds with Archer-Daniels-Mid- 
land Cold Pressed Wheat Germ 
Oil. The sales on this line of top 
quality feeds have increased every 
year since the addition of ADM 
Wheat Germ Oil. We attribute 
this fine increase largely to the 
fortifying of these feeds with 
ADM Wheat Germ Oil. 


“Our users are reporting ex- 
cellent results with our fortified 
Dakota Maid Feeds, and many of 
them, in addition to using these 
feeds exclusively, have introduced 
the ADM “saturation and main- 
tenance” plan. They saturate their 
herds and flocks with the bulk 
ADM Wheat Germ Oil, and then 
maintain the saturation with for- 
tified Dakota Maid Feeds. The 
sale of this oil for saturation is 
developing into a sizable piece of 
highly profitable business for us.” 


C. A. Harvey 

Manager of Feed Division, 
State Mill and Elevator, 
Grand Forks, N. D. 


OUR FEED SALES HAVE INCREASED EVERY 
YEAR SINCE ADDING WHEAT GERM OIL! 


C. A. Harvey, right, manager of the feed division of the State Mill and Elevator of Grand Forks, 


N. D., explains to Harold R. Schroder, turkey breeder living near Grand Forks, how Dakota 
Maid Feeds are fortified with ADM Wheat Germ Oil. Mr. Schroder follows the ADM “satur- 
ation and maintenance” plan on his turkeys, and last spring hatchability increased to 89 % 


Now in Premix form for easier mixing! 


Now you can get ADM Wheat Germ 
Oil in a new Premix form. It’s easier 
and more economical than ever be- 
fore to add Vitamin E to all your feeds! 


The new Premix comes in 100- 
pound sacks containing 95 pounds of 
44% soy bean meal and 5 pounds 
(84.2 ounces) of ADM Cold Pressed 
Wheat Germ Oil. 


EASY TO USE 


Whenever you mix a ton of feed, just 
put in 5 pounds of ADM Premix in 
place of 5 pounds of meat and fish 
protein you would ordinarily add. The 
oil is already thoroughly mixed into 
the Premix, sothere’s no costly mixing 
for you to do. Farmers much prefer 
to see you add 5 pounds of Premix 
than a few ounces of oil, and in 5 


pounds of ADM Premix the farmer 
actually gets more oil! 


HERE’S HOW YOU SAVE MONEY 
The new Premix is delivered prepaid 
to your depot for only $12.50 per sack 
—enough Premix to fortify 20 tons 
of feed with ADM Wheat Germ Oil. 
The cost will be credited to your 
ADM contract. Since each sack con- 
tains 84.2 ounces of ADM Wheat 
Germ Oil, you make a substantial saving 
on the oil you buy in the Premix form. 

In addition, you get 95 pounds of 
44% soy bean meal you would other- 
wise have to buy for the feeds. And 
you save freight charges for ADM 
Premix is delivered to your depot 
PREPAID. 

Start now to save money with ADM 
Wheat Germ Oil Premix. Fill in the 
coupon below with your order and 
mail it today! 


i Archer-Daniels-Midland Co. (FB11) 
1 Roanoke Bldg., Minneapolis, Minn. 

Please send me.........+- sacks of AD: Wheat 
B Germ Oil Premix at $12.50 per sack. 
i ...-Credit this order to my contract. 

+. have enclosed check for correct amount. 

e10e 


ARCHER-DANIELS-MIDLAND CO. 
Specialties Division 


ROANOKE BUILDING 


fat best 


MINNEAPOLIS, MINN. 
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UNITED On Tuesday, November 5, part of the people of this country 
WE STAND voted for Mr. Willkie and part, the majority, voted for President 
Roosevelt. Today, the election is over and Roosevelt is our 


president. 


Regardless of how we voted, there are many things for which we all are 
thankful. We are glad, first of all, that we had a free election and that as a 
people we do choose the man we want as chief executive of the nation. 


We are glad, too, for the traditional willingness of the minority to abide by 
the decision of the majority. It is one tradition we must never break for in this 
characteristic of our people is the basic strength of our nation and the funda- 
mental necessity of any successful democracy. 


United we stand and divided we fall. These oft repeated words assume a 
new significance as Republicans and Democrats, regardless of party affiliation, 
we forget the heated words of the election campaign and stand solidly together 
behind our president, united for the defense of our country — for the preserva- 
tion of our freedom of speech, freedom of press and freedom of religion. 


These privileges, which we consider the rights of all free men, are now 
almost exclusively ours among the nations of the world. They have been abol- 
ished or abrogated in practically all other countries but we are determined to 
preserve them for ourselves and for our children. 


So, let's get back to work. We too are starting a new term — which should 
be four prosperous years for all the citizens of our country — and an era when 
the unity of American citizenship must stand as an inspiration to all the world. 
We must be united to preserve these United States of America and rekindle the 


free flame of democracy and the spirit of brotherly love among the nations of 
all the continents. 


This is a large task but a challenge which we are proud to accept as 
American citizens and one in which all the members of the feed industry will 
unhesitatingly participate to the fullest extent. 
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Protein, and 


work has shown that 
feeds can and do vary in their value 
even though they contain the same per- 
centage of total protein, fat, fiber and 
minerals. The difference in value can be 
due to protein and/or vitamins or other 
factors. Science has time and again shown 
that proteins vary in biological value. We 
not only find significant differences in 
feeding values between proteins from plant 
and animal sources but equally as great 
differences between animal products, such 
as meat scraps, tankages and fish meals. 
These differences in the biological values 
of the proteins depends upon source of raw 
material and method of manufacture. 

The intelligent feeder or consumer-buyer 
whom you are to serve has been informed 
that the kind or quality of protein is just as 
important in economical feeding as the 
amount of protein. Yet when he buys a 
quantity of tankage or fish meal what as- 
surance has he, aside from the honesty 
and integrity of the manufacturer, that the 
product contains 60 per cent total protein 
of good feeding value. For all the informa- 
tion he can obtain, the product might con- 
tain a fairly liberal percentage of ground 
up connective tissue, horns, hoofs and 
whatnot, and meet the claims for total pro- 
tein, fat, fiber and minerals. 

Are you serving the consumer and in- 
dustry to the best of your ability if you are 
content to leave matters as they are—even 
though nutritional science tells us different? 
While it is true, as far as I am aware, that 
we do not have any simple, inexpensive 
fool-proof method for evaluating quality 
of protein, is this sufficient reason for not 
thinking or not trying to find some solu- 
tion? Other just as perplexing problems 
have been solved, so why not this one? 

Further serious consideration, in my es- 
timation, should be given to vitamins in 
control work. A start has been made in the 
control assay of vitamin D oils and pro- 
ducts. This work should be carried out by 
more states than are at present engaged 
in this control feature. Probably some of 
you, because of your experience in vitamin 
D control work, feels like “throwing all this 
vitamin stuff” out of the window. In many 
respects, I do not blame you, because all 
biological assay work can and frequently 
is disconcerting even to the individual who 
works with it daily. It is well to remember 
that biological work, because of the many 
variants involved, is not and cannot be as 
accurate as standardized chemical pro- 
cedures. Vitamins are here to stay and 
will become of concern to the feed control 
official because they are just as integral 
a part of a complete ration as are protein, 
fat, fiber and minerals. 

Alfalfa meals and alfalfa leaf meals have 
become important commodities in the feed 
industry. These two products without doubt 
find their greatest use in poultry and tur- 
key feeds. I am also certain that these 
products are not used in poultry or turkey 


watchwords of feed control 
chemists for many years 


feeds because of the protein, fat, fiber or 
mineral that they contain, but as a source 
of essential vitamins. Accordingly, is it 
not proper and timely to attempt to set up 


This fine talk was presented by R. M. 
Bethke of the Ohio Agricultural Experi- 
ment Station at the meeting of the Asso- 
ciation of American Feed Control Offi- 
cials, Washington, D. C. October 31 and 
November 1. In his address, Mr. Bethke 
discussed many vital feeding factors. 


standards which take into consideration 
those vitamins for which methods are avail- 
able? I have particular reference to caro- 
tene (provitamin A). When commercial 
products, which are used as sources of 
vitamin A in feeds, vary as much as sever- 
al thousand per cent in carotene content — 
from 1 to 375 micrograms per gram of ma- 


terial — and comparatively inexpensive 
methods for determining carotene are 
available, it seems to me that some control 
is indicated. I am confident that users of 
these products would welcome some con- 


trol so that they may have some assurance 


of getting “value received”. 

The fact that carotene is unstable and 
that losses occur during storage makes it 
imperative that due consideration be given 
to potential standards which will be fair 
to the producer, distributor and the con- 
sumer-buyer. 

The importance of riboflavin (vitamin G) 
in poultry, turkey, and certain other animal 
rations and the appearance on the market 
of many products which make definite 
claims as to riboflavin content, is a prob- 
lem which control officials should give 
serious consideration to, so that the con- 
sumer-buyer will have good reason to be- 


(Continued on Page Fifty-two) 
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“What'sa matter, Boss—didn't you tell me to get some feed for the goats, too?” 
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OTHERWISE THEY FALL OUT... 


“When two or more persons get together in any 
enterprise, social, political, religious, or just busi- 
ness, there must be an adequate profit of some 
kind to all parties concerned, or the enterprise 
will not succeed." 


ONE GOOD WAY TO MAKE OUR ADVERTISING WORK 
FOR YOU IS TO STAND A BAG OF PILOT BRAND ON 
YOUR DELIVERY PLATFORM OR YOUR OFFICE FLOOR. 


Pershing Square Building 
NEW ROCHELLE, N. Y. 


OYSTER SHELL PRODUCTS CORPORATION 


The success of Pilot Brand Oyster Shell turer, jobber, dealer, consumer, and 


has been due to the fact that it is a publications which have carried its ad- 
perfect product for the purpose it is vertising over 20 years. By far the 


largest profits have been to poultry- 


Consequently, it is profitable to all who men, and this is as it should be. 
have been concerned with it—manufac- 


PILOT 


BRAND 


OYSTER SHELL 


3615 Olive St. 
LONDON, ENG. ST. LOUIS, MO. 
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Central Dealer 


N INE big district meetings are being 

held throughout Wisconsin and north- 
ern Illinois from November 4 to 15 by the 
Central Retail Feed association with many 
feed dealers attending to discuss their prob- 
lems and to listen to merchandising experts 
talk on selling and other topics from the 
feed man’s standpoint. 

The meetings cover Tomah, New Rich- 
mond, Chippewa Falls. Wausau, Green 
Bay, Fond du Lac, Burlington, Madison in 
Wisconsin, and Rockford in Illinois. 

The get-togethers are under the capable 


...Lhese few feet of Floor Space 


PAY THE RENT 


discujss problems 
at nine meetings 


supervision of John A. Becker, Monroe, 
president, Paul Gebert, Merrill, vice presi- 
dent and David K. Steenbergh, Milwaukee, 
executive secretary. 

Tom Dyer, Sargent & Co., Des Moines, 
Ia. is delivering a fine talk on ‘Profitable 
Sales Ideas” at the meetings. This is a 


topic of much interest to dealers. 


[VITALITY] § 


FOOD 


The photograph shows how little space is required in the 
Quality Feed Store to operate a Vitality Dog Food Depart- 
ment that actually pays the rent on the entire store. 


THE VITALITY DOG FOOD 
SALES PLAN DOES IT! 


Vitality Dog Food ads reach more than ONE MILLION 
DOG OWNERS every month. 


Vitality direct mail advertising directs the local dog own- 


ers to your store. 


The broadest guarantee in the Dog Food Field clinches 


the sale for you. 


Satisfaction makes repeat sales. 


Don't pass up this opportunity to learn how the Vitality 
Dog Food Franchise may PAY YOUR RENT. Write ‘ 


VITALITY MILLS, Ive. 


Dept. FB, Board of Trade 
Chicago, Illinois 


A talk on “Feed Control Observations” 
by W. B. Griem, chief of the feed and fer- 
tilizer inspection division, Wisconsin depart- 
ment of agriculture, is proving very inter- 
esting to dealers. 

Cy Sievert, American Dry Milk Institute, 
Chicago, is another speaker on the pro- 
gram addressing dealers on “formulas” and 
presenting new data on this subject in an 
interesting manner. 

President Becker is stressing the import- 
ance of association membership in a series 
of talks. Another treat for dealers is the 
playing of a recording on the “Information 
Please’”’ program of the 1940 Central con- 
vention at Milwaukee. 

—----60 


APPOINT DISTRIBUTOR 

W. R. Cassell, vice president of White 
Laboratories, Inc., Newark, N. J., has an- 
nounced the appointment of Ashcratft- 
Wilkinson Co., Atlanta, Ga., as the dis- 
tributor of its CLO-TRATE products in the 
Southwest with the exception of Alabama 
and Virginia. For the convenience of the 
trade, stocks will be maintained at Savan- 
nah, Ga., and later at Cairo, Ill. where 
the Interstate Milling Co., a subsidiary of 
Ashcraft-Wilkinson Co. and a cottonseed 
cake and meal manufacturer, is located. 

SALSBURY SCHOOL 

To help managers and servicemen of 
hatchery, pouliry supply and feed stores 
prepare themselves more thoroughly for 
the approaching hatchery season, Dr. Sals- 
bury will conduct two poultry disease train- 
ing schools in the home office laboratories 
at Charles City, Ia., in January, 1941. The 
first will extend from January 13 to 17 and 
the second from January 20 to 24. 

These five-day Salsbury poultry disease 
training courses consist of intensive study 
and instruction in poultry management, 
sanitation and disease prevention. First 
aid methods of disease control and vaccin- 
ation with government licensed bacterins 
and vaccines are demonstrated and ex- 
plained. 


——— 


GLASS SUBSTITUTE 


Dealers in many trade fields are finding 
that the ease and simplicity of installing 
R-V Lite, popular new type transparent 
glass substitute made exclusively for Arvey 
Corp., Chicago, makes many extra profit- 
able sales. Used wherever glass is used, 
this transparent glass substitute is said to 
be filling a long felt need in the farm, 
poultry, building, hardware and other fields. 


OHIO 

Currey Grain Elevator, South Solon, has 
been rebuilt at a cost of $15,000, after be- 
ing destroyed by fire. 

Arthur C. and Howard P. Evans, Galion, 
recently purchased the Weaver Bros. Mill, 
Crestline, from the receivers and started 
operating Sept. 16. 

Farmers Granary Co., Van Wert, was 
recently purchased by Oscar Weiker, Up- 
per Sandusky, and has been renamed the 
Weiker Grain Co. 

Fullers Feed Mill, Conneaut, was recent- 
ly destroyed by fire. O. A. and Robert 
Fuller, owners, estimated damage at $5,000. 
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Mr. Stoneburner’s 
sales reports show 
that his 1940 busi- 
ness is double that 
of 1939, and that 
1939 was double 
that of 1938 —q 
doubling and re- 
doubling of his 


volume. 


W. L. Vehrencamp G. Holtzman J. Lee Stonedasner 


MT. JACKSON MILLS 
MT. JACKSON, VA. 


HIGH GRADE FLOUR AND FEEDS 
MANUFACTURED FROM SELECT SHENANDOAH VALLEY WHEAT 


July 8, 1940 


Hubbard Milling Company 
Ambridge, Pemsylvania 


Gentlemen: 
We have been receiving some very fine reports from 


our feeds which are made over your HUBBARD SUNSHINE formulas, 
and thought probably you would want to hear about them. 


As your records will show, we have been using your 
Concentrate since 1934, and during all that time, we have had 
no occasion to make one single complaint. 


While we specialize in the manufacture of poultry 
mashes, we have some good reports from cattle raisers who 
feed your Concentrate as a supplement with grain, claiming they 
get better results than with bean meal or cottonseed meal. 


As a turkey feed, we honestly believe that feed 
mixed over the HUBBARD SUNSHINE formula can't be beat. Tur- 
keys fed on this feed have taken first premium in two success- 
ive years at our county fair, and we know that the finest 
turkeys shipped out of this section have been fed on the 
Sunshine feed. 


We are especially pleased with your service in gen- 
eral, and want to thank you for the splendid cooperation you 
have given use 


Thanking you and with best wishes, we are, 
Very truly yours, 
MOUNT JACKSON MILLS 


feed-manufacturing plant is 
furnished by an ‘‘overshot'’ 


ma water wheel developing 35 h.p 


Hubbard continues to point with pri 
Pride to success after success enjoyed b i 
who follow the HUBBARD SUNSHINE Plan. 
ifically balanced feeds that “make a Profit for the man who feeds them.” Feed paige 


interested in building a sound, profitab 
the HUBBARD SUNSHINE sat able feed business should write for complete information on 


Hubbard 


EASTERN BRANCH 410 ELEVENTH STREET, AMBRIDGE, PA 
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L. G. BRADSTOCK 


T pays to diversify. 

This has been demonstrated by 

the success of the Farmers 
Grain & Milling Co., Inc., Welling- 
ton, Ohio. The treasurer and gen- 
eral manager of the firm is L. G. 
Bradstock who is also president of 
the Ohio Grain, Mill and Feed Deal- 
ers association. 

Diversification in the case of this 
outstanding feed firm has been part 
of carefully planned program. The 
allied lines taken on over the years 
have been those farmers want and 
buy. And this policy has worked 
out very well. 

For example, in addition to han- 
dling all kinds of feed, doing cus- 
tom grinding and mixing, the Farm- 
ers Grain & Milling Co. handle 
seeds, coal, ice, builders supplies, 
wire fencing, posts, electric fence, 
roofing, plumbing, gas and oil, as 
well as all kinds of farm hardware, 


diversification helps 


Ohie 


attain greater volume 


including paints and oils. The firm, 
too, is in the livestock business, buy- 
ing and selling dairy cattle, horses 
and other livestock. 

Farmers like this sort of a setup 
as they are able to purchase many 
farm supplies here, and they like 
the service which the firm gives 
them. Mr. Bradstock has been in 
the feed business for 27 years. The 
president, L. W. McConnell, also 
owns a large 2000 acre farm. S. D. 
Stemple is secretary. 

“The name of our establishment 
may sound like a cooperative,” says 
Mr. Bradstock, “but it is not. It is 
an independent company and was 
founded back in 1852. It has been 
controlled and operated during that 
time by only five different people. 
For about ten years after its acquisi- 
tion by our company, this plant 
housed and operated a flour mill, 
but about 17 years ago we disman- 
tled the mill and added modern 
feed mixing machinery as well as 
other lines to go along with the 
business.” 


A REAL merchandising and 
service setup is offered 
farmer patrons by the 
Farmers Grain and Milling 
Co., Wellington, Ohio. The 
firm handles a full line of 
feeds, sells building sup- 
plies, paints, hardware, gas 
and oil and also maintains 
a sales barn. 


Mr. Bradstock says that the busi- 
ness of the Farmers Grain & Milling 
Co. is as greatly diversified as any 
in the state. About ten years ago, 
the firm began handling gasoline, 
kerosene, lubricating oils and kin- 
dred lines. This end of the business 
requires the services of six em- 
ployes. About 60 cars of gas and 
oil products are handled yearly. 
The company has its own bulk 
plant and own several service sta- 
tions and also operate tank trucks 
to the farmer trade. 

The other branches of the busi- 
ness, including feeds, require the 
services of twenty or more full time 
employes. Two salesmen are kept 
busy visiting farmers and selling 
the complete lines handled by the 
firm. 

“Our firm gets fine results from 
advertising feeds,’ states Mr. Brad- 
stock. “About 90% of our advertis- 
ing is direct mail. We have 1600 
names on our regular list. News- 
paper advertising also helps, but it 
has been our experience that direct 


-mail really pulls more results.” 


The firm charges 10 cents per cwt. 
for grinding and 5 cents per cwt. 
for mixing. It is difficult to make 
any money in this department at 
these prices, states Mr. Bradstock, 


(Continued on Page Forty-three) 
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FASTER 
SELLING 


Egg Carton 


CUSHIONED 


cA RTON 


ONE PIECE 

NO SET-UP REQUIRED 
NO FILLERS 
NESTED, READY TO FILL 
ELIMINATES BREAKAGE 
WONDERFUL DISPLAY. 


Good Profit Item for Feed Supply Dealers :. 
Used in Thousands of Stores 


The New Carry-Safe Egg Carton is ideal for Feed Supply Dealers — for egg producers 
— for retail food stores. For the Feed Dealer it is a first rate, fast selling, staple profit 
item. For the egg producer it means economy — saves time in packing and handling — 
eliminates breakage. For the retail food store it provides a wonderful display of eggs 
and builds egg sales. 


Write Today For Samples oe | 
SELF-LOCKING CARTON CO. 


SELF-LOCKING CARTON CO. 
615 E. Illinois St., Chicago, Ill. 
Gentlemen: 


615 E.lllinois St, Chicago, Illinois 


Address 
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HERE’S WHY 


PAYS SELL 


1 -REX is Guaranteed to hold High Vitamin E Potency for a full 
year. This Guarantee is backed up by samples of each day’s produc- 
tion, which are placed under bond for one year at room temperature 


and are available at any time for potency tests to Federal, State and 
accredited laboratories. 


2 -R E xX is Nationally Advertised in all leading Stock, Poultry, Sheep, 
Dairy, Hog and Fox Magazines. 


3 -REX supplies you with a direct sales plan that reaches every 


prospective user in your community. 


4-R EX provides newspaper advertisements for use in your own 
local papers. 


5 -R EX Prices are lower, yet its value is greater. 


HERE’S WHY PAYS USE 
REX Bonded OIL YOUR FEEDS 


1 * R E oq Does not lose its High Vitamin E 4. R E 4 costs less. 


Potency — Guaranteed for One Year. 


2 “ R E 4 Does not require refrigeration. 5- R EX is pure, unadulterated, pharmaceuti- 

cal grade Wheat Germ Oil—the same as 

3- R EX Stabilizes Vitamin “A” in Cod purchased from us by City of Chicago for ex- 
Liver Oil. 


pectant mothers to help prevent miscarriage. 


WRITE FOR DETAILS ON NEW DEALER PROGRAM—WRITE FOR COMPLETE 
DATA REGARDING USE OF REX BONDED OIL IN FEEDS 


VIOBIN CORPORATION « Room 819, 155 N. Clark St., Chicago, Ill. 
VioBin (Canada) Ltd., 637 Craig St., West, Montreal, Quebec 
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EED control laws in themselves 

are generally satisfactory to 

feed dealers in which classifi- 
cation we include retail mixers. 
Feed inspection has increased their 
confidence in the feeds and feed 
ingredients which they buy and in 
some states has informed them with 
respect to firms which are habitual 
violators of the control laws and 
consequently undependable sour- 
ces of supply. There are several 
states, however, in which regulation 
of the sale of feedstuffs is consider- 
ed a “farce”. One dealer wrote 
me that no sample has been collect- 
ed from his warehouse or mill with- 
in the past five years. 


Feed control officials are univer- 
sally liked and respected through- 
out the feed trade. I do have some 
complaints of “lax enforcement” 
and others of ‘dictatorial adminis- 
tration” but I say without fear of 
contradiction that the majority of 
the feed trade favors strict enforce- 
ment of existing laws believing that 
the honest dealer has everything to 
gain and nothing to lose through 
such a policy. 

Charges of lax enforcement are 
usually tempered with the addition- 
al statement that laboratory facili- 
ties are inadequate or that the con- 
trol staff is too small. These are the 
states in which most of the income 
from license fees is diverted to other 
uses. The feed trade unanimously 
believes that all feed license fees 
should be used for feed control work 
and favors revolving funds instead 
of payments to and legislative ap- 
propriations from the state treasury. 
The Ohio Grain Mill & Feed Dealers 
association and the Western Grain 
& Feed association of Iowa have 
recently been successful in securing 
larger appropriations for feed con- 
trol work in their states. The East- 
ern Federation of Feed Merchants 
is campaigning for more funds and 
an extension of control work in New 
York, New Jersey and Pennsylvania. 
All feed control officials would find 
it advantageous to cooperate more 
closely with the feed trade organi- 
zations of their various states. 

Complaints of dictatorial adminis- 
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jobbers 
farmers 


tration are restricted to very few 
states and due to petty interpreta- 
tions and policies of the control 
chiefs and their inspectors. Most 
control officials properly differenti- 
ate between accidental and willful 


NEWLY ELECTED OFFICERS 

The following men were elected by the 
Association of American Feed Control 
Officials at the convention in Washington, 
Oct. 31-Nov. 1: 

President, Dr. John B. Smith, Kingston, 
Rhode Island. 

Vice President. Dr. P. B. Curtis, West 
Layfayette, Indiana. 

Secretary, Dr. L. E. Bopst, College Park, 
Maryland. 

Executive Committee, Dr. H. H. Hanson, 

Dover, Del. The holdover member on this 
committee is H. A. Halvorson, St. Paul, 
Minn. 
.. Some changes in definitions were de- 
cided upon at the convention. The defini- 
tion of feeding cane molasses was chang- 
ed from tentative to official. The word 
“feeding” was added to the official names 
of dry skim milk and dried buttermilk. 
The definition for tankage and meat 
scraps was also clarified. 

The definition of Vitamin A and D 
feeding oil which was in effect for 1940 
was renewed for 1941 and a definition 
added for Vitamin D feeding oil. 

A resolution was passed legalizing the 
use and labeling of urea in feeds for 
cattle, sheep and goats, but not for other 
feeds. 


violations but there are a few who 
prosecute at every opportunity and 
those few obtain poorer long range 
results than the majority who do 
not exact the “pound of flesh”. 
There was never a law which could 
not be broken or circumvented 


This talk on the relationship of the feed 
industry to an improved and profitable 
agriculture was delivered by David K. 
Steenbergh, publisher, The Feed Bag, 
Milwaukee at the recent Washington con- 
vention of the Association of American 
Feed Control Officials. 


whenever there is no desire for 
compliance and under present cir- 
cumstances the effectiveness of the 


and dealers help 
attain profit 


feed control laws is dependent upon 
a desire for cooperation between 
the administrative officials and the 
feed manufacturers. 

The personnel of the feed inspec- 
tion staff is important in this respect. 
Feed dealers seldom see the chief 
but they do or should have regular 
contacts with the field inspectors. 
Samples can always be taken with- 
out destroying the containers. In- 
spectors should always be appoint- 
ed from among technically trained 
rather than political applicants. 
Gossip must not be carried from one 
feed store or plant to another. The 
tight type of inspector is always 
welcomed for he can be and fre- 
quently is helpful to the feed men 
on whom he calls. 

There is one more thing which 
the trade has brought to my atten- 
tion in connection with this phase 
of the subject. It is that feed control 
officials are engaged to enforce 
feed laws and not to conduct re- 
search, pose as authorities on ani- 
mal nutrition or advise feeders with 
respect to the comparative merit of 
various feeds so long, of course, as 
they meet all requirements of the 
inspection laws. Personally, we do 
not know of any control officials 
who have expanded their duties to 
this extent. 

The next matter which we will 
discuss is the handling of inspection 
reports. The prompt analysis and 
report of every inspection is impor- 
tant to the trade and also to the 
feeder if the sale and use of inferior 
feed materials is to be prevented. 
We understand that reports are 
promptly made to those concerned 
in all states except where labora- 
tory facilities are admittedly in- 
adequate. 

From the trade's point of view the 
eventual publication of the data 
from these reports is more help- 
ful in some states than in others. 
The system of listing individual 


(Continued on Page Forty-two) 
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MINERALS OTHER THAN CALCIUM 
ARE IMPORTANT IN NUTRITION 


The list of nutritive substances being discovered to be required 
for the endless chemical processes of life is constantly growing. 
The names of new mineral elements must be added to the list 
of dietary essentials as biological research enlarges its knowl- 


edge of body chemistry. 


WHAT RESEARCH IS LEARNING 
ABOUT MINERAL NUTRITION 


There are more than 90 substances that 
make up the complete table of chemical 
elements. Research to date has shown that 
more than a third of these elements are 
associated in one way or another with 
chemical processes of life. Following is a 
partial summary of what nutrition science 
has discovered about some of the indivi- 
dual minerals.* Some are required in the 
diet in comparatively large quantities, 
others are necessary only in small amounts 
which may be measured in parts per million. 


CALCIUM— Essential in all diets. Bones and 
teeth depend upon Calcium. Blood clotting, 
heart functioning, and normal muscle func- 
tioning all require it. Especially important 
for the young and during pregnancy and 
lactation due to the high Calcium content 
of normal milk. Required in poultry feed- 
ing for reproduction, egg shell-making and 
growth. Essential in the diet of the dairy 
cow for milk production. Dietary deficien- 
cies of Calcium are common. 


MAGNESIUM— Present in all body cells and 
fluids, particularly in the bones and muscles. 
Minimum of two parts of Magnesium per 
million parts of total diet has been estab- 
lished as essential for life in experimental 
animals. Deficiencies of it in the diet of 
cattle have resulted in two kinds of tetany. 
In one type the animals are nervous, rest- 
less, suffer from loss of appetite and finally 
go into convulsions and coma. In the other, 
calves lose their appetites, have convul- 
sions and die. Magnesium deficiency: also 
results in degenerative changes in the 
enamel epithelium of teeth. 


SODIUM and CHLORINE — Essential in main- 
tenance of body-cell osmotic pressure. 
From the compound of these, salt, comes 
the chlorine of the hydrochloric acid in 
the digestive system. 


POTASSIUM — Important component of body 
tissues, including blood corpuscles, muscles, 
various organs and some of the glandular 
secretions. It is an important constituent 
of milk. The metabolism of Calcium, So- 
dium and Potassium are all interrelated. 


ZINC — Established as essential in the diet 
of experimental animals. Zinc deficiencies 
have resulted in markedly inferior growth 
and in impaired fur quality. Evidence indi- 
cates that Zinc may have an intermediate 
or catalyst-like role in the function of 
insulin, and that Zinc is a constituent of 
crystalline insulin compounds. Other evi- 
dence indicates possible relationships be- 
tween Zinc and the gonadatrophic hor- 
mones, and Vitamin B,. Both human’s 
milk and cow’s milk contain relatively 
large amounts of Zinc. 


COPPER— Salts of Copper have catalytic 
roles in a number of physiological proc- 
esses. In addition, it has been established 


*Scientific references on request. 


that Copper is a component of one or more 
organic protein compounds and that Cop- 
per participates in the activity of, or is a 
part of, certain oxidation-reduction en- 
zymes. A type of anemia is caused by de- 
ficiency of Copper in the diet. Deficiencies 
of Copper have been reported among pigs, 
sheep, cattle, rabbits and dogs and other 
animals, as well as among human beings. 
Poultry is regarded as the richest animal 
source of Copper in the human dietary. 
GERMANIUM— Despite the comparative rar- 
ity of this metal, Germanium is one of the 
several mineral substances which has the 
catalyst-like ability to stimulate the build- 
ing of red blood cells. Its function may be 
as an Oxygen carrier. 

ARSENIC— Known and used in medicine 
since antiquity. It is widely distributed in 
living tissues, and accumulates in hair and 
nails or is stored in the liver. Nutritionists 
regard it as a probable nutritive essential— 
at “trace” levels below the toxicity thres- 
hold. 

COBALT — The catalytic role of Cobalt in 
production of red blood corpuscles has been 
established. Farm animals, particularly 
sheep and cattle, require Cobalt in their 
diets to prevent and cure a deficiency dis- 
order characterized by loss of appetite, 
emaciation and anemia. 


The list of minerals of importance in 
nutrition also includes Manganese, Iodine, 
Silicon, Rubidium, Strontium, Sulphur, 
Iron and Nickel. 


LIME CREST CALCITE RICH 
IN RARE “TRACE” MINERALS 


The Limestone of the Franklin deposits 
from which Lime Crest Calcite Flour 
comes is different from all other Lime- 
stones. The U. S. Geological Survey states 
that among the many mineral species found 
in the Franklin deposits 30 are not known 
elsewhere in the world. 

More than 140 mineral combinations 
have been found in the Franklin area, rep- 
resenting compounds of 42 individual ele- 
ments. These rare elements occur in the 
natural formation as minute “traces” along 
with the valuable Calcium of Lime Crest’s 
Calcite. 


ADD MINERALS TO YOUR FEEDS 
THE EASY, LIME CREST WAY 


The feed manufacturer who adds Lime 
Crest Calcite Flour to his feeds for its 
Calcium value is at the same time enrich- 
ing his ration with fractional amounts of 
valuable “trace’’ elements. 

Learn more about The Lime Crest Way 
of adding needed minerals to feeds. For 
full information on Calcite Flour, Man- 
ganesed Calcite Flour, Iodized Calcite 
Flour, or Maniodized (Manganese and 
Iodine) Calcite Flour address: 


LIMESTONE PRODUCTS CORPORATION 
OF AMERICA, Box 6, NEWTON, N. J. 


Pennington Heads 


Southern Mixers 


A. T. Pennington, Allied Mills, Atlanta, 
was elected president of the Southern Mix- 
ed Feed Manufacturers association at the 
recent Atlanta convention. Other officers 
elected included: Ben Williamson, William- 
son Feed Mills, Jacksonville, Fla., vice 
president; John B. Edgar, Happy Mills, 
Memphis, Tenn., re-elected treasurer, and 
E. P. MacNicol Memphis, re-elected 
secretary. 

Newly elected members of the executive 
committee are: W. A. Hall, International 
Sugar Feed Co., Memphis and H. L. Mc- 
George, Royal Stafolife Mills, Memphis, 
retiring president. 

Those re-elected to the executive com- 
mittee are: A. F. Seay, Ralston-Purina Co., 
St. Louis; Grant Card, Atlanta Flour & 
Grain Co., Atlanta; George G. Keith, Her- 
mitage Feed Mills, Nashville; B. McCall, 
Western Grain Co., Birmingham; A. C. 
Peterson, Quaker Oats Co., Memphis; R. E. 
Barinowski, Feedright Milling Co., Augusta; 
Wayne Longmire, Security Mills, Knoxville; 
S. J. Thompson, Ubiko Milling Co., Koscius- 
ko, Miss., and J. D. Earle, E. Chesterfield 
Mill Co., Asheville, N. C. 


@ COX ELEVATOR CoO., Tennant, Ia., re- 
cently added two corn bins of 10,000 bu- 
shel capacity each. 
@ BURKE ELEVATOR, Peterson, Ind., re- 
cently installed a new truck scale. 
@ MILLER GRAIN CO., Bainbridge, Ind., 
was recently purchased by Otto Lefforge, 
Coatsville. 
@NED L. HIPPENSTEEL, Robinson, IIl., re- 
cently purchased the local feed and cream 
business from O. F. Rich. 
@ BOONE Grain & Seed Co., Lebanon, 
Ind., last month installed a new motor driv- 
en feed mixer. 
@ THOMAS POLK, Pana, Ill., recently suc- 
ceeded F. J. Holub as local manager of the 
Spencer-Kellog Grain Products Co. elevator. 
@ ANITA Cooperative Elevator Co., Anita. 
Ia., recently added six 3,000 bushel steel 
bins for re-storing government corn. 
@ PETERSON BIDDICK CO., Wadena, 
Minn., is adding a new molasses tank and 
machine, a pulverizer and a hammermill. 
@ RAEBENOWICH BROS., Mellen, Mich., 
recently opened its new feed store. Mike 
Pritzl, Park Falls, is the manager. 
@ EAGLE ROLLER MILL CO., Dawson, 
Minn., was recently purchased by the 
Farmers Cooperative Elevator Co. 
@ HALL GRABER. Canton, Ohio, recently 
purchased the Ohio Milling Co. 
@ DANIEL J. SULLIVAN. Philadelphia, Pa., 
died recently at the age of 61. Sullivan 
was a retired feed and grain broker. 
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Selling With 


HERE is one sales authority 

who said “Remember always 

that you got to make ‘em sick 
before they'll take the pill, so shape 
your selling in accordance”, but to 
bring out the other side of selling 
technique I would like to say: 
“Catch ‘em strong and healthy, but 
be sure to hit the vulnerable spot 
of every prospect.” 

Now to know what the vulnerable 
spot may be, the salesman must 
naturally be a counsellor and must 
have the confidence of the people 
he calls on. It will require, of course, 
some span of months and several 
calls to establish confidence so that 
the buyer will be willing to take 
your advice. It means that the 
salesman must have a background 
of the business in which his custom- 
ers and prospects are engaged and 
we can add that when a salesman 
is asked for an opinion or for defi- 
nite advice by his customers about 
the goods or how much to order, the 
salesman has really “arrived.” An- 
other function of the salesman’s job 
is to educate his trade — build a 
clientele. 

The wise salesman will be certain 
to get as much information about 
the business from the prospects that 
he talks to as he may be able to 
give in return. To be able to ab- 
sorb and to be able to give authen- 
tic information is the “Sum and Sub- 
siance’” of the educational task of 
the salesman. After this ground 


work has been prepared, which , 
could be likened to the preparation . 


of the soil for the seeding of oats 
or wheat, there are certain other 
steps that are of importance in com- 
pleting the sale. 

1—ATTENTION — This is really 


the first step in every sale. You - 


bring to the attention of your cus- 
tomer or prospect an article or a 


certain feed which the customer is 


not now buying and possibly had 
not expected to buy. 
2—INTEREST—The product must 
be presented in an interesting way. 
Practically every buyer nowadays 
takes the position—“Why bring that 
up? What makes you think I would 
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vital in profitable feed 
merchandising campaigns 


be interested in that product?” So 
it is a good thing to build the ro- 
mance of industry and products into 
every sales talk. 

3—DESIRE—Now comes the de- 
sire on the part of the prospect. He 
is now becoming interested in the 


Dr. Harrison H. Havner, vice president 
and general manager, Philip R. Park, Inc., 
Chicago, contributes this fine article 
which should help feed men in their 
daily sales work. 


product that you offer and per- 
chance you have brought him now 
to where he really sees his need for 
it and he believes he wants it. 
4—-THE CLOSE—This is a vital 
place — you are now right up 
against the close. If a prospect 
signs the order you are at the final 


-step because of previously having 


secured his attention; having stimu- 
lated his interest; having nurtured 
his desire; the customer now should 
act and sign the order. 


5 — CONFIDENCE AND SATIS- 
FACTION—There is a final point, 
however, which too frequenty may 
be overlooked and this is that in 
the importance given to the secur- 
ing of the order (and it is of greatest 
importance) there may be a failure 
in putting on the capstone of Contfi- 
dence. There should be satisfaction 
in the mind of the buyer at having 
taken the final step. It is the far 
sighted salesman who will use, to 
the fullest extent, and will stimulate 
in the closing discussion this very 
important part of successful mer- 
chandising—the satisfaction and se- 
curity of dealing with the firm he 
represents. This also leaves open, 
for a fuller development of the fu- 
ture, the possibility of a reorder, a 
third, fourth, fifth reorder and a reg- 
ularity and consistency in ordering 
for the future. 

So, summing this all up, you 
might just as well go after the big, 
healthy prospects and not leave 
them for a later date or for special 
assistance of the sales office. 


New Distributor 


STANDARD SEED COMPANY 


Standard Seed Co., Madison, Wis. has 
taken on the distributorship of Arcady 
feeds and their sales force covers the en- 
tire state of Wisconsin and northern Illinois 
on the feeds and on Capital brand seeds. 
Besides the building shown in the picture, 
the Standard Seed Co. also operates a 


warehouse at 732 Williamson St. where 
their offices were located before moving to 
653 W. Washington Ave. 

In the picture, left to right. are Stan 
O'Brien, Bert Egan, Andy Houghton, Verne 
Roehl, and in the background, Lucile Mell 
and James Cummings. 


= 
ma 
| 
se 
| 
} 
. 


EED dealers from all parts of 
A) hs will flock to Des Moines 
Dec. 3-5 to attend the 4lst an- 
nual convention of the Western 
Grain & Feed association which will 
be held at the Fort Des Moines hotel. 

A very interesting program has 
been scheduled for dealers, accord- 
ing to Hugh Hale, president, and 
Harold Theile, secretary. 

The convention will open Tues- 
day morning, Dec. 3 with an ad- 
dress by President Hale who will 
outline the progress of the associa- 


V-C Fertilizers 


Morlactic Milk Feed 


Kellogg’s Oil Meals 


will meet at 


Marblehead “98” Calcium Carbonate 
Vitadine Mixing Base 


Small’s Dehydrated Alfalfa Meal 
Servall Poultry Litter 


tion and the problems facing the 
trade. Secretary Theile will then 
give his report on the value of the 
association. Walter Berger, Des 
Moines, treasurer, who guards the 
association’s money bags, is also 
slated to talk on the organization's 
fiscal status. 

Mark Thornburg, secretary of the 
Iowa department of agriculture, fol- 
lows on the program with a talk on 
Iowa's agricultural problems. 

Government policies concerning 
agriculture will be reviewed by 


LEADING THE FIELD 


with these outstanding products: 
Nopco XX Cod Liver Oil 


Stonemo Granite Grit 

Pilot Brand Oyster Shells 
Leader Peat Litter 

Egg-O Brand Sardine Meal 
Clear Quill Livestock Mineral 
Armour’s Meat Feeds 

Forest Products Charcoal 
Standard Brands Molasses 


Des Moines 


WALTER BERGER, left, treasurer, Western Grain & 
Feed Association, who is assisting President Hugh 
Hale, Secretary Harold Theile and other officers in 
making arrangements for the big convention. 


Wm. McArthur, AAA, I Hardin, L. 
Dietrich, P. Bowers and A. Sawyers. 

At the noon luncheon the featur- 
ed speaker will be T. J. O’Shaugh- 
nessesy, vice president of the Rock 
Island lines who will talk on a topic 
of national importance. 

The afternoon session will be 
opened by George Strayer, secre- 
tary of the American Soybean asso- 
ciation who will talk on the topic,” 
“What Of Soybeans?” This will be 
followed with an address by Harry 
Clark on moths in corn and what to 
do about them. 

The wage and hour law, so puz- 
zling to many feed men is scheduled 
to come up for considerable discus- 


(Continued on Page Forty-six) 


Car-Lots and Truck-Lots © Phone Waterloo 28 for Latest Quotations 


WATERLOO MILLS COMPANY 
WATERLOO, IOWA 


MANUFACTURERS AND WHOLESALE DISTRIBUTORS 


(Visit our display at the Iowa Convention) 
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EASTERN DISTRIBUTORS FOR 


E. R. Squibb & Sons 
EXADOL 
3,000 or more Vitamin A and 
400 or more Vitamin D units 
VioBin Corporation 
REX WHEAT GERM OIL 


A cold processed, extracted 
oil, rich in Vitamin E 


Pabst Brewing Co. 
PABST'S BREWERS DRIED YEAST 


Contains 20,430 Int’! units B1, 
18,160 gammas Riboflavin and 
158,900 gammas Nicotinic Acid 


e 
California Packing Corp. 
REGULAR BIOTOL 
Not less thon 85 Vitamin D 
and 600 Vitamin A units 
SUPER BIOTOL 
Not less than 3,000 Vitamin 
A and 400 Vitamin D units 
VITAMIN A OIL 
25,000 U.S.P. XI A” units 
per gram 
American Butter Company 
GREENMELK 
Young green cereal grasses and 
buttermilk in semi-solid form - 
DRIED GREENS-BUTTERMILK 


Young green cereal grasses and 
buttermilk in dried form 
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From one source.... 
many calling cards of quality 


In one swift glance, you’d recognize each name on these calling cards. All are 
well-known, reputable firms. 


With them, quality is the standard. 


And that is the link which connects them with you and with us. You are inter- 
ested in manufacturing quality feeds. We are interested in serving you with 
quality vitamin products for your feeds. 


In representing the companies whose names you see on the calling cards, Atkins 
& Durbrow has built a reputation as the quality “House of Vitamins”. When you 
deal with Atkins & Durbrow, you know that you are receiving quality in vitamin 
products—essential ingredients in your feeds. That builds your success, enhances 
your reputation. 


Make Atkins & Durbrow your “headquarters” for vitamin products. The three- 
way quality link—from product manufacturer through us to you—can be bene- 
ficial to all. Our sales representatives operate from 10 centrally located cities. 
We have warehouse stocks in 8 cities. We can render you prompt, efficient service 
at all times. 


See the Atkins & Durbrow representative when he calls. Hear his story. You will 
find him the type of man you like to do business with—a true representative of a 
quality house. 


HEADQUARTERS FOR 
QUALITY VITAMIN PRODUCTS 


ATKINS & DURBROW, iwc. 


(Proprietors of The OK Company) ; 
165 JOHN STREET, NEW YORK, N. Y. 
CHICAGO BOSTON DETROIT 
1524 South Western Avenue 177 Milk Street 3023 Vicksburg Avenue 
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Contains Nicotine in Measured Amounts 


The nicotine in MASH-NIC is in a special “‘shockless” form 
(U. S. Pat. No. 2,033,495). It is always present in uniform, 
scientifically measured amounts. It is unaffected by age. 
It is easy to mix—so fine in texture that it adheres well to 
particles of the mash, minimizing separation or sifting to 
the bottom of bag or hopper. 


Flock Continues to Grow and Lay 
The nicotine in MASH-NIC is not released until reaching 
the fowl’s intestines, killing roundworms (Ascaridia lineata) 
where they live. It is tasteless, odorless and non-volatile. It 
will not slow up production nor hinder growth. 


You can make extra profits by 
mixing MASH-NIC with your 
feeds—by recommending it and 
by selling it separately for home 
mixing. Get all the facts today. 


WRITE 


TOBACCO BY-PRODUCTS 
& CHEMICAL CORPORATION 


INCORPORATED 


Louisville, Kentucky 


3926 


INDIANA 

Northwestern Indiana Hay & Grain Deal- 
ers association held its monthly meeting at 
Decatur, Wednesday, Oct. 9. 

C. R. Clark has been recently appointed 
associate seed technologist by the depart- 
ment of agriculture. He will enforce the 
new federal seed act for seven midwestern 
states, operating from Purdue university. 

Fuhrer Fore Milling Co., Home Mill & 
Grain Co., and Igleheart Bros., Poseyville, 
entertained wheat growers at a local ban- 
quet recently. 

Kentland Feed store, Kentland, is remod- 
eling its new quarters preparatory to 
opening. 

R. R. Singer, Sandborn, sustained a 
$12,000 loss recently when an elevator and 
contents were destroyed. 

Schlemmer Coal & Feed Co., Lawrence- 
burg, has relocated its office, using the 
old site for storage. 

Gerig & Son Chickeries, Kicksville, re- 
cently purchased the St. Joe Hatchery, St. 
Joe. Aaron Holman will manage the new 
branch. 

Dewey Hudson Feed Store, Spencer, Ind., 
was recently purchased by the Rainbow 
stores, Stanford. 

William Weese, Princeton, formerly of 
the Weese-Welborn Co., died at his home 
Oct. 8 at the age of 76. 

Howard Implement Co., Monon, has com- 
pleted work on its new grinding and mix- 
ing plant. 

O. L. Cauble Feed & Lumber Co., Jeffer- 
sonville, was sold recently to the Washing- 
ton County Farm bureau. 


WAYNE MAGIC SHOW 

Feed dealers in eastern and southern 
states will be treated to magic and mov- 
ing pictures this fall and winter by the 
Wayne Magic Show, featuring Clifford P. 
Kirkpatrick. 

The annual fall and winter tour of the 
show was started late in September when 
Kirkpatrick, with his family, left Fort 
Wayne, Ia., to visit Wayne dealers and 
entertain customers. 

In addition to the magic, Kirkpatrick 
shows either of two moving pictures, “Vita- 
mins on Parade”, or “Making Cows Pay” 
at all meetings. 


NEW YORK 

James Archibald Craig, Fishkill, former 
president of the Economic Feed Co., died 
Oct. 4. Craig brought out the first molasses 
feed some years ago. 

B. H. Wunder, New York, flour broker 
and former president of the New York Pro- 
duce Exchange, died Oct. 10. 

Rich & Steir, Manhattan, was incorpor- 
ated last month. The firm handles grain, 
feed and hay. 

Gloria Flour Co., New York, has been 
incorporated by Nelson & Domph to handle 
food products. 

Grace M. Anderson Co., Inc., Fredonia, 
was recently organized to carry on a pack- 
et seed business; 

Grange League Federation, Malone, is 
planning a 40 foot addition to its plant. 

L. L. Warner estate mill, Niobe, was total- 
ly destroyed by fire last month. 
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BOUT sun-up four days a 

week, Lawrence Hodkins of 

the M. Hodkins & Sons Feed 
Co. leaves his store in Patchogue, 
N. Y. to call on the poultry farmers 
in that adjacent area on Long Is- 
land. Because he makes these reg- 
ular trips, his customers have come 
to expect him at a certain time each 
week. On the other hand, Mr. Hod- 
kins has come to know his custom- 
ers and their needs, which accounts 
for feed sales totaling thousands of 
dollars a year and requiring a small 
fleet of trucks for deliveries. 


In the thirty years that Mr. Hod- 
kins has been in the feed business, 
first with his father, the late Morris 
Hodkins and, later, with his brother, 
Louis, he has followed a policy of 
“Know Your Customers”. While sell- 
ing plays a big part in the firm's 
everyday routine, knowing those 
who buy from Hodkins is still im- 
portant. Once a salesman is on 
friendly terms with a customer, his 
needs can be discussed and a solu- 
tion reached. This same policy has 
been found of help in the letting of 
credit and is responsible for Mr. 
Hodkin's use of black instead of 
red. ink on his ledgers. 

While this firm is known in the 
Patchogue area as Hodkins Feed 
Co. the window sign and bill heads 
still bear the name of M. Hodkins 
and Sons. Back in 1910, Morris Hod- 
kins, who died about seven years 
ago, started this business. His first 
stock was only two or three sacks 
of feed bought from another dealer. 
When this stock was sold, more was 
bought. Pyramiding, the firm today 
is one of the most progressive and 
successful, not only in and around 
Patchogue, but over the Island, 
where poultry raising accounts for 
much of its revenue. 

“A feed dealer has to know his 
trade,” said Mr. Hodkins. “I could 
leave my office for ten minutes and 
return with an order for 10 tons of 
feed, but this is not the kind of busi- 
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to lawrence hodkins 


ness we want. While we try to add 
das many new customers as possible, 
poultry men operate during some 
seasons on credit, which is an im- 
portant factor to consider. When the 
farmer pays the dealer who has 
been carrying his account, he is a 
prospective customer for us. If we 
know that he owes another dealer, 
we do not go after his business. To 
some this may seem that we are 
passing up an opportunity to make 
him a regular buyer. We don't think 
that way. Our stepping into the 
picture would prevent the other 
dealer from getting his money and 
also jeopardize our chances of get- 
ting paid. 

“With this point in mind, it is im- 
perative that a firm know those 
whom it serves. 


“Another advantage of this policy 
is that we can call on a farmer, sit 
down with him and analyze his 
feed problems. If the buyer is skep- 
tical about using a new mash, we 
arrange with him to isolate a few 
birds and give our recommenda- 
tions a fair trial. This has proved 
valuable to us in keeping that cus- 
tomer and adding new ones.” 

Through personal contact this 
business has grown rapidly, espe- 
cially during the last few years. 
Stock today is purchased in carload 
lots, enabling the Hodkins company 
to give low prices. Trips into the 
territory bring in business from the 
rural sections and the location of 
the store on the main thoroughfare 
and in the heart of the business 
district makes it easily accessible 
to Patchogue residents who buy 
small quantities. 

Two other factors that have fig- 
ured in the growth of this firm are 
that Mr. Hodkins never misses an 
opportunity to bring booklets on 
new feeds to the attention of his 
customers and that he always at- 
tends meetings of the Suffolk Coun- 
ty Farm bureau to hear poultry 
problems discussed. While attend- 


THE HODKINS service 
crew, upper left, including 
Mr. Hodkins and son, Rich- 
ard, form an alert selling 
organization. The front of 
the Hodkins store shows 
care is taken to set forth 
attractive displays. In lower 
photo, Mr. and Mrs. Law- 
rence Hodkins consult on 
an office problem. 


ance at these meetings is primarily 
for business reasons, it affords Mr. 
Hodkins an opportunity to fraternize 
with the bureau's members. 

Booklets on feeds are mailed to 
customers from a list compiled from 
the account books in bills, letters 
and other communications. This lit- 
erature is also distributed over the 
counter. When a new feed is known 
to be what a certain poultryman 
has been searching for, a copy of 
the pamphlet is sent him either 
through the mail or by personal 
delivery. Several days later, after 
the customer has had a chance to 
read the information, Mr. Hodkins 
calls to give additional information 
— and get the order. 

Also associated in the M. Hodkins 
Feed Company are Mrs. Lawrence 
Hodkins, and son, Richard. Mrs. 
Hodkins is the bookkeeper and 
Richard does anything to help serve 
the customers. While he is only 
fifteen years old, he, too, is a veter- 
an feed dealer. Sometimes he ac- 
companies his father on his trips. 
So, the policy of “Know Your Cus- 
tomers” is carried through by each 
member of the organization. 
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READY-TO-MIX 


Dorden’s 


gives you natural, dependable 
Vitamin D in “dry” product form 


Flaydry D brings you Borden’s “DRY” VITAMIN D* 
in the potencies that you are now using in your 
formulas — combined with regular Flaydry. This 
gives you the extra nutritional value of milk’s B-G 
group of vitamins along with natural Vitamin D, 
exclusively from fish livers. Flaydry D is guaran- 
teed in AOAC chick units of Vitamin D per gram. 
Borden’s certificate of guarantee assures you of 
the D potency purchased. 

Flaydry D is an economical source of Vitamin D. 
Furthermore, it is easy to use, easy to store, easy 
to mix. Write for information on how you can save 
money by using Flaydry D in your poultry feeds. 

*A natural Vitamin D, from fish livers, 


AOAC-tested, carried with the B-G com- 
plex vitamins of milk in dry product form. 


GROWTH - HATCHABILITY - EGG PRODUCTION 
HE BORDEN COMPANY 


Special Products Division 
50 MADISON AVENUE, NEW YORK, N. 


PURINA PENSION PLAN 

Ralston-Purina Co., St. Louis, recently an- 
nounced a pension and retirement plan 
for employes. Under the plan, says W. K. 
Woods, senior vice president, employes 
who have been with the company for 20 
years or more will receive, upon retirement, 
payments from the company to supplement 
social security. This will raise the pension 
to a minimum of $50 monthly. Retirement 
ages have been set at 60 for field men and 
65 for office workers. Ralston-Purina has 
4,000 employes. 


NEW FEED FIRM 

Master Feed & Seed Co., Inc., has been 
organized at Madison, Wis., as distributor 
for Master Mix feeds and concentrates. 
The new company is managed by Lyle Hill. 
This is the McMillen Feed Mills, Inc., first 
venture into Wisconsin. Dealer franchises 
and distribution of the company’s products 
will be expanded in this territory, as an 
outgrowth of the McMillen plant at Gibson 
City, Ill. 

NEW IODIDE PRODUCT 

A new stabilized, free-flowing potassium 
iodide mixture is being marketed by the 
Mallinckrodt Chemical works, St. Louis. 
The mixture contains 90% iodide and is 
available at the same price as the ordin- 
ary 90% mixture. Samples of the product, 
which follows the results of a fellowship 
sponsored by the Iodine Educational Bu- 
reau at Mellon Institute, will be sent by 
the company on request. 


WHEAT LOANS UP 
An average of 71'/2¢ per bushel, totaling 

$149,709,261.97 has been advanced on the 
1940 wheat crop according to the Com- 
modity Credit Corporation. Up to October 
8, the total number of bushels entered for 
loans was 209, 120, 432. A gain of 30 
million bushels was shown over the Octo- 
ber 2 report. 

@ JEFFREY YALE AGATE is the name of 
the new arrival at the home of Mr. and 
Mrs. Sanford S. Agate, 6707 Greenview, 
Chicago, Ill. He was born on October 10. 
Mrs. Agate (formerly Betty Traisman) is 
known to many throughout the feed trade 
as secretary to Ralph M. Field, president 
of the American Feed Manufacturers 
association. 

@ HERBERT K. CLOFINE had an interest- 
ing display at the 5th Poultry Industry ex- 
position in the Atlantic City auditorium, 
October 1-4, and gave out samples of dried 
skim milk as well as novelties and book- 

@ LAZIER SEED CO., Rochelle, Ill., enter- 
tained 400 guests at an open house last 
month. The visitors were shown seed fields, 
breeding plots, dryer. and processing from 
standing corn to corn in the bag. 

@ SUNSHINE FEED STORE. Moorefield, 
W. Va.; held its grand opening Sept. 25. 
@ MERRIMACK Farmers Exchange, Merri- 
mack, N. H., will expand its plant with a 
new mill, warehouse and modern equip- 

ment. 
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Private research gives 


Geed Industry 


improved products 


EEDING is a primary biologic 

urge of all things organic. Even 

in man today it is too often in- 
stinctive rather than intelligent. The 
feed industry arose as intelligence 
was injected into the picture. Our 
own animal feed manufacturing is 
the direct outgrowth of a proper 
economic desire to obtain more 
profitable feeding results and to 
afford feeders greater convenience. 

The true new era in commercial 
feed manufacturing comes through 
our industry's success in furnishing 
the public with feeds that give 
greater profit thru their use. The 
day when the best feeds can be 
made from a few different grains 
and some simple tools, the day 
when a mixing shovel and a level 
floor was all that a feed maker 
needed, is past. It was but a neces- 
sary industrial birth pain. The new 
era began when our products were 
revised on the sound principles of 
scientific research and manufacture. 

I would not have you think that 
we of the feed industry withhold 
our full measure of tribute from 
those scientists whose basic work 
opened our minds to the unexplor- 
ed realms of animal nutrition. We 
shall always be eternally grateful 
for their past and their continuing 
work, but, while in the old days we 
sat at their feet, in this new era the 
feed industry works with them. 

Today every college scientist 
eagerly absorbs the work of West- 
inghouse or General Electric labor- 
atories in the field of electricity. Few 
people realize that American indus- 
tries today are spending between 
250 and 300 million dollars annually 
on more than 2,000 laboratories em- 
ploying some 40,000 research 
workers. 

A survey of the feed manufactur- 
ers embraced in the membership of 
the American Feed Manufacturers’ 
association shows that at the pres- 
ent time about 20% of our members 
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have substantial specialized re- 
search personnel and facilities. 

Formerly the feed industry did 
little research. In this new era it 
not only has a large number of lab- 
oratories, but, what is more, they 
are generally equal in equipment 
to those of leading colleges. Better 
still, we have in these laboratories 
staffs of scientists of college rank 
and with high ability. While much 
pure research is pursued in our 
commercial laboratories today, they 
have done even more valuable 
work in putting theory into practice, 
so that the man who owns a cow or 
half dozen hens has at his easy dis- 
posal the same effective, profitable 
feeds as are available to owners of 
the largest dairies and poultry 
plants. 

In a general way, private re- 
search has given the feed industry 
new products and improved old 
ones. It has found new uses and 
broader markets for both old and 
new feedstuffs and feeds. The feed 
manufacturer of today puts far more 
value on performance of products 
than in the yesteryears. 

I should like to call your attention 
to some of the really worth while 


‘things that have been originated by 


the feed manufacturing industry the 
past few decades which have add- 
ed millions of dollars to the earnings 
of the American livestock industry: 

1. Feed manufacturers origin- 
ated poultry starting feeds and pio- 
neered other special purpose feeds 


This fine talk was delivered at the 
annual convention of the American Feed 
Control Officials at Washington, D. C. 
October 31 by Col. J. W. Keller of the 
Pratt Food Co., Philadelphia, substituting 
for President Ralph M. Field, who was 
recovering from an illness. The address 
stresses the important part played by 
manufacturers in feed research work de- 
signed to provide agriculture with the 
finest products obtainable. 


J. W. KELLER 


to give maximum results for broil- 
ers, breeders and turkeys. Feeds 
have been developed which made 
it practical to continue poultry rais- 
ing in large population centers by 
providing better sanitation and re- 
ducing labor. Without special feeds, 
battery and indoor poultry raising 
would be impossible today. Even 
the colleges recognize this and 
many are advising poultrymen to 
use good commercial feeds for max- 
imum results. 

2. Beginning with the feed manu- 
facturers work over a century ago, 
calf feeds have been devised and 
developed so that they now make 
possible the raising of normal cows 
at a great saving in milk and feed- 
ing cost. 

3. In the dairy industry, feed man- 
ufacture has demonstrated the ne- 
cessity of better nutrition for dry 
cows and developed special low 
cost feeds that indirectly mean a 
tremendous saving over the old 
methods. 

4. The commercial feed manufac- 
turers introduced the use of vita- 
mins in stock and poultry feeds. This 
valuable practice, now almost uni- 
versal, was discouraged at first by 
several authorities. 

5. It was the feed manufacturing 
industry that did the basic work and 
developed scientific dog feeding 
which in itself has grown into a 
business of no mean proportions. 

6. Specific feeds for fur bearing 
animals have been one of the most 
important factors in the advance of 
that industry. Such feeds were de- 
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veloped by the feed manufacturers. 

7. Special supplements have been devel- 
oped for the big grain areas. Their intelli- 
gent and judicious use has done much to 
bring down feeding cost, as well as effect 
a more complete local utilization of natural 
resources. The feed industry developed this. 

Yes, our industry in this new era is em- 
barked on an organized hunt for facts to 
solve new and special feeding problems. 
Our day of guesswork is past. Science is 
at the helm. 

In the older era most regulatory effort 
was directed, quite properly, toward pro- 
tecting the feeding public from low grade 
feeding materials and mixed feeds. Of 
course, since some men will be tempted to 
take unfair advantage of their fellows until 
the far distant millennium, regulatory polic- 


ing of unethical individuals must remain 
as one of your functions, but I also envision 
a much larger and important work for you 
in the future. 

In this new era of feed manufacturing, 
I think you must agree that most manufac- 
turers are doing a mighty credible job of 
putting out feeds of true guarantees and 
claims. If you have a contrary impression, 
just run over some state feeding stuff bulle- 
tins and see how few serious violations are 
found. The great bulk of all violations lie 
in almost fractional variations of analysis 
guarantee, and you chemists know that as 
long as men are human, perfectly honest 
errors will continue to occur occasionally 
in your laboratories, as well as in our mills. 

A few weeks ago I found what I believe 
was one of the oldest printed official state 
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reporis of feed analyses. Hardly a brand 
was given a clean bill of health. Yet, in 
the extensive 1939 report by the same 
state, I noted four consecutive pages with- 
out a single black mark against the com- 
mercial feeds there listed. That’s a grand 
achievement for both you and us. 

Regulatory officials can aid us by fosier- 
ing constructive development. It will call 
for an even superior knowledge of scientific 
nutrition on your part and an enlightened 
liberalism in dealing with the problems of 
making better feeds. We all recognize that 
the yardsticks of protein, fat and fibre per- 
centages by which feeds are now measur- 
ed are reasonable and practical for the 
present. But, digestibility, compatibility, 
biological usability of ingredients and mix- 
tures are all truer, if not perfect, measures 
of practical nutritional value and are addi- 
tional yardsticks which we are now using 
in our laboratories. Vitamins, minerals, 
enzymes, hormones, and other factors, 
many of them impractical of measurement 
or assay by present methods or official 
laboratories, are playing a rightfully im- 
portant role in the modern commercial 
feed. 

Please do not think that I am recom- 
mending any immediate additions or 
changes in feed regulatory technique, be- 
cause animal feeds are now far better 
guarded than most human foodstuffs. Rath- 
er, am I trying to get you to appreciate 
that our industry is developing and offering 
feeds on bases that are years in advance 
of your present analytical requirements. 
Incalculable work remains to be done in 
the determination of new standards and 
factors, because any wise transition must 
be sound and slow. 

You and we have but one primary con- 
cern — feeding results. For instance, here- 
tofore proteins have been the most prac- 
tical source of nutritional nitrogen. Yet, 
most of you are familiar with some intrigu- 
ing and promising work now being done 
along this line, involving the use of urea, 
a cheap chemical heretofore chiefly impor- 
tant as a fertilizer, but certainly not to be 
disregarded for nutritional possibilities just 
because we haven't thought of it as a 
“feed.” Why, by our present method of 
feed analysis it rates as 300% “protein.” 

We, the manufacturers, have to progress 
or die a sure business death. We have to 
devise, test, invent so that our feeds, like 
our competitors, will show continually 
greater results, lower prices, better profits. 

In the past a few regulatory agencies in 
their zeal to protect the public have set up 
standards sometimes that were nutrition- 
ally unsound. 

The regulatory officials’ future in this 
new era, the college research workers’ 
future, the manufacturers’ future, are all 
bound in the chains of intelligent, liberal 
cooperation. Radical regulations, indivi- 
dualistic requirements, disregard of neces- 
sary uniformity of laws and personalities, 
can but serve to make more difficult our 
mutual problem, to act as a brake on the 
wheels of progress. 

@ NORWOOD Mill Co., Norwood, Minn., 
recently installed a new 50 H.P. motor to 
a Gehl hammermill, and glass insulated 
motors for the feed mixer and corn sheller. 
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Eat 


Lpoucarion of the consumer to eat 
more eggs and poultry products of all 
kinds has been set as the goal of the new- 
ly organized National Poultry & Egg Board. 
The new group is made up of directors 
from 19 organizations which operate in 
the poultry field, each group, through its 
director, having one vote. 

Funds have been raised enabling the 
board to open an office and to plan one 
year’s activity. Beyond that no attempt 
has been made to set a definite course of 
action, although board members hope to 
gather momentum and be able to do more 
for the industry as they proceed. 

At the first meeting in St. Louis, Mo., 
July 22, officers elected were Herman 
Demme, National Poultry Producers federa- 
tion, president; Andrew Christie, North- 
eastern Federation of Egg & Poultry coop- 
eratives, first vice-president; Clyde C. Ed- 
monds, Utah Poultry Producers Co-op. as- 
sociation, second vice-president; Lloyd S. 
Tenny, Chicago Mercantile Exchange, 
treasurer; and Glenn H. Campbell, Camp- 
bell-Sanford Advertising Co., secretary. 
These officers, with N. R. Clark, Swift & 
Co., and Hobart Creighton, the executive 
committee, will operate the board between 
meetings. 

Other directors of the group are: R. W. 
Brown, American Farm Bureau Federation; 
Ralph M. Field, American Feed Manufac- 
turers association; Harry Atkins, American 
Pouliry association, J. C. Huttar, Coopera- 
tive G. L. F. Exchange, Inc.; Frank Priebe, 
Institute of American Poultry Industries; 
L. Harris Hiscock, International Baby Chick 
association; W. F. Leimert, National Egg 
Producers association; J. Buxbaum, Nation- 
al Poultry Butter & Egg association; Charles 
W. Wampler, National Turkey federation; 

——— 


MINNESOTA 

Dawson Farmers Elevator Co., Dawson, 
recently purchased the elevator of the 
Eagle Roller Mill Co. 

Darfur Farmers Elevator Co., Comfrey, 
is erecting a 30,000 bus. storage building. 

Austin Bog Grain Feed Store. Austin, 
was opened recently by E. T. Tollefson and 
Ed. DeVriendt. 

Kiester Co-Operative Elevator Co., Kie- 
ster, has started on an addition to house 
a complete new feed mill. 

Louis Tangen, Nevis, recently purchased 
the flour and feed business of Ole Fugel- 
berg, opening for business Oct. 1. 

Askov Anderson, Ortonville, has started 
construction of a two story addition to his 
feed mill. 

South St. Paul Feed & Oil Co., St. Paul, 
was recently opened by Matt N. Gores, 
Ed. Prendergast and Tom Duclos. 


MICHIGAN 
Porter Hollow Mill, Rockford, is now 
under the management of Clifford Holcomb. 
Daugherty Milling Co., Cheboygan, re- 
cently installed a new electric clipper seed 
cleaner and grader. 
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new poultry board 
urges the nation 


Homer I. Huntington, New England Fresh 
Egg Institute, Inc.; W. B. Loucks, New York 
Mercantile Exchange; Leon Todd, North- 
eastern Poultry Producers council; Herbert 
Beyers, Northwestern Turkey Growers as- 
sociation; and, directors-at-large, H. A. 
Bittenbender, O. A. Hanke, and D. D. Slade. 
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WHEAT CROP LOW 
With greatest reduction in the war-torn 
sections of Europe, the 1940 wheat crop 
for the continent, exclusive of the Soviet 
Union, is estimated at 20% below that of 
1939. Adverse weather, floods and military 
action accounted for the drop. 
@ RICHARD F. CUNNINGHAM has formed 
the R. F. Cunningham & Co., Produce Ex- 
change, New York, N. Y. to conduct busi- 
ness in grain, grain products and feeding 
materials. The firm is a division of States 
Grain corporation. 
@ AMIRET Grain Co.. Amiret, Minn., re- 
cently installed a new 30 ton truck scale 
and new dump. 
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Grain and Geed Dealers 


REATER unity among grain and feed 

men through better organization to 

combat ever-increasing government 
regulation, was urged by many speakers 
at the 44th annual convention of the Grain 
& Feed Dealers National association held 
at the Brown hotel, Louisville, October 14 
and 15. 

The convention, attended by more than 
500 grain and feed men, heard many vital 
problems discussed. E. H. Sexauer, presi- 
dent, who was re-elected for another year, 
stated in his address that a rebirth of in- 
dividual American initiative on a national 
scale is needed to counteract a growing 
dependence on centralized authority. He 
voiced the belief that agriculture and the 
grain industry are hamstrung by govern- 
ment’s assumption of control over vital 
trade factors. The same idea was stressed 
by several other speakers. 

The convention was already under way 
on Sunday with a grain grading school 
and a secretaries conference, many attend- 
ing. 

At the Monday morning session, Jos. D. 
Scholtz, mayor of Louisville, welcomed 
delegates to the city. J. H. Caldwell, Check- 
erboard Elevator Co., St. Louis, gave the 
response. President Sexauer’s fine speech. 
outlining trade problems, followed. 

Group meetings were next in order. 
Harold Stein, wage and hour division, 
Washington, D. C. told dealers that this 
law was here to stay. He cited exemptions, 
but there was still much perplexity about 
the law when he had finished. 

E. E. La Budde, La Budde Feed & Grain, 
Milwaukee, presided at the transportation 
session. L. W. Horning, New York, regional 
director of the Association of American 
Railroads said that inequality in our public 


transportation policy is at the bottom of 
most of today’s transportation difficulties, 
inequality in regulation, in taxation and in 
subsidies. 

J. A. Frazier, president, directed the ses- 
sion of the Chief Grain Inspectors National 
association at which soybean grades and 
fees were discussed. E. J. Murphy, grain 
and seed division, U. S. department of 
agriculture and R. T. Miles, Chicago field 
headquarters, spoke on soybean grades. 
Mr. Murphy explained the government 


work which resulted in grain and soybean 
inspection supervisory work being placed 
in the grain and seed division. A. A. Breed, 
Milwaukee, was elected president of the 
grain inspectors for the coming year. 

At the Monday noon luncheon under the 
auspices of the National Grain Trade Coun- 
cil, F. Peavey Heffelfinger, chairman, spoke 
briefly on the council's work. He intro- 
duced J. M. Mehl, chief, commodity ex- 
change administration, Washington, D. C. 
who said that he proposes a thorough re- 


BREAKFAST SESSIONS featured the Monday and Tuesday meetings 


of the secretaries of the grain and feed associations, in addition to 


an executive sessi 


on Sunday. The secretaries were addressed by 


Wm. McArthur and W. B. Lathrop, CCC, as well as Harold Stein, 
wage and hour division, Washington. J. F. Leahy and Frank Theis, 
Kansas City, also gave their views to the group. Captain L. C. 
Webster, secretary Northwest Country Elevator association, Minne- 
apolis, was reelected chairman, W. W. Cummings, secretary of the 
Ohio Grain Mill and Feed Dealers association, vice chairman. The 
views at top and bottom of page show grain and feed men and 
their wives at the horse show. 
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farmers through book accounts, he said, 
than they receive from any other source. 
In addition, the feed industry is consistently 
developing new products which help farm- 
ers make more profit through better feed. 
Agriculture and the nation as a whole 
needs to be told more of the fine work of 
feeders and farmers, Mr. Steenbergh said. 

J. F. Leahy, Kansas City, chairman of the 
federation of Cash Grain Commission mer- 
chants association, gave a fine talk on 


grain problems. He stated that the com- 
mission man is really a service ‘“middle- 
man” and not of the merchandising class. 
The trained commission man knows the 
buyers in his own market and in other 
markets within range of competition. He 
said that commission merchants, too, are 
facing new conditions with government 
regulations becoming an increasing burden. 

Resolutions which were passed condemn- 
ed the granting of any special privileges 


bursting. 
policies. 


elevator in lowa. 


although it may be changed in details. 


other agency. 


THEY SAID THIS 


Our foremost domestic problem is the farm problem 
agencies which proceed to violate known, sound fundamental principles which 
brought disaster to producers, grain handlers and the public treasury alike. 


Britain has eight months’ supply of wheat on hand. Our storage bins are 
| do propose a thorough re-examination of the CEA law and the enforcement 
The uniform contract, while not all that was asked for, has helped the country 


A capitalist is a man who labors and spends less than he earns. 


The wage and hour law is part of our way of doing business from now on, 


Experience in grading the 1940 crop will give all concerned a more definite 
understanding of the changes needed in the rules to simplify and clarify the 
regulations governing the grading of soybeans. 


The problems confronting commission men do not differ in principle from the 
problems which the entire grain trade has faced since the government deemed 
it expedient to engage in the grain business. 


The feed industry has given the farmer more personal service, has extended 
more credit to him through our book accounts, than he has received from any 
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to cooperatives, asked that government 
storage contracts be revised, and that 
gypsy truckers be strictly regulated by fed- 
eral and state laws. 

Entertainment for the ladies included a 
tea and also sight seeing trips to various 
historic spots in Louisville. Many of the 
ladies also attended the famous horse 
show held especially for the delegates at 
the Rock Creek Riding Club. This was a 
stirring event which all grain and feed 
men enjoyed. 

The golf tournament held at the Audubon 
Country Club Tuesday afternoon, showed 
that grain and feed men like to knock the 
white balls around. Some very excellent 
scores were made. 

A splendid interpretation of the growth 
of the democratic processes in America 
was given in a talk at the banquet Tues- 
day night by Fitzgerald Hall, president of 
the N. C. and St. L. railway. Democracy 
guarantees nothing on earth but it makes 
possible liberty economically, socially, po- 
litically and in religion, he said. 

In addition to Mr. Sexauer, the following 
were elected: Sam L. Rice, Metamora, O., 
first vice president; F. Peavey Heffelfinger, 
Minneapolis, second vice president; direc- 
tors; A. H. Hankerson, San Francisco; H. L. 
McIntyre, Seattle; J. A. Linderholm, Omaha; 
Ben U. Feuquay, Enid, Okla.; C. B. Weyd- 
man, Buffalo; F. E. Gillette, Nashville; J. S. 
Hedlund, Omaha; C. G. Robinson, Mem- 
phis; J. C. Crouch, Dallas; E. H. Hiemke, 
Milwaukee; C. M. Carter. Fort Worth; 
Walter R. McCarthy, Duluth; J. H. Caldwell, 
St. Louis, E. E. Allisson, Indianapolis; and 
R. H. Brundige, Kingston, O. 

The 1941 convention site was awarded 
to Toledo, O. 
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CAREFULLY SIFTED FOR FEED OEALER CONSUMPTION 


A discouraged feed salesman wired his 
home office: “If Hitler still wants more 
territory he can have mine.” 


* * * 


NO CHANGE 
Mac: “How's your cold, Sandy?” 
Sandy: “Verra, verra obstinate.” 
Mac: “And how's your wife?” 
Sandy: ‘About the same.” 


DIFFERENCE 
Feed Dealer, hiring new hand: “Are you 
a clock watcher.” 
New Hand: “I should say not. 
whistle listener.” 


I'ma 


* * * 


You always know when a strong man 
is suffering in silence. He tells you him- 
self. 


VITAND is a high quality “A” & “D” Supplement for Poultry and Animal Feeds, 
containing minimums of 3,000 U.S.P. units of vitamin A, and 400 A.O.A.C. chick units 


of vitamin D, per gram. 


Its manufacture is characterized by modern processing 


methods, highly efficient in the minimizing of rancidity and formation of free fatty 


acids, 


. . . two elements very destructive of vitamins. 


These Distributors Have Stocks at Your Service: 


NORTHRUP, KING & CO. 


Minneapolis, Minn. 


JESSE C. STEWART CO. 


HAYNES MILLING CO. 


Pittsburgh, Pa. 
Portland, Ind. 


V. E. HERTER CO. 


CORN BELT SUPPLY CO. 


Dayton, Ohio 
Sioux City, Iowa 


RYDE & COMPANY 


FOSTER-KENDALL CO. 


Chicago, IIl. 
Carmel, Ind. 


MATHEWS & FRITZ CO. 


KING BROTHERS 


senna Los Angeles, Calif. 
Philadelphia, Pa. 


SAM KRAUS 


WOOSTER FEED MFG. CO. 


Fort Wayne, Ind. 
Wooster, Ohio 


FARLEY FEED CO. 


CHAS. SCHAEFER & SON 


Janesville, Wis. 
Brooklyn, N. Y. 


BRACKETT GRAIN CO. 


ORIENTAL MILLS 


Ft. Worth, Texas 
Manitowoc, Wis. 


NICKEL PLATE ELEVATOR CO. 


Cleveland, Ohio 


NO LIMIT 
“And now, gentlemen, I should like to 
tax your memory.” 


“Good Heavens, has it come to that?” 
* 


SPARKY 

Two women were discussing a mutual 
acquaintance. Said one, “She has a very 
magnetic personality.” 

“She ought to have,” replied the other 
woman. “Every stitch she has on is 
charged.” 

When your wife looks at a wreck of a 
farmhouse she says, “I could do a lot with 
that house.” That's probably what she 
said to herself when she first looked at 
you. 

* * 
KNOWS HIS CORN 

Little Eddie, age four, was looking at a 
picture book. When he came to a picture 
of a zebra, his mother asked him what 
animal that was. 

Eddie thought a moment, then replied, 
“That's a cow that ate hybrid corn.” 

MORE TROUBLE 

“Has your baby learned to talk yet?’ 

“Yes, sometime ago. Now we are teach- 
ing him to be quiet.” 

* * * 
GOOD BUSINESS 

Mr. Scribbler: “How much board will 
you charge me for a few weeks while I 
gather material for my new country 
novel?” 

Farmer: “Five dollars a week unless we 
have to talk dialect. That's three dollars 


extra.” 
* * * 


S:gn in a book store in Scotland: “Buy 
your gift books now so you may finish 
reading them before mailing.” 

* * 
HE WAS RIGHT 

The feed dealer was doing his best to 
fit his key into the lock, singing a happy 
song meanwhile. After a time a head 
emerged through the window above. 

“Go away, you fool,” cried the man up- 
stairs. “You're trying to get into the 
wrong house.” 

“Fool yourself!" shouted back the deal- 
er. “You're looking out the wrong 
window.” 

* * * 
HIGH COST 
Feed Dealer's Widow: “I want to insert 


an obituary notice in your paper. How 
much will it be?” 

Editor: “Twenty-five cents an_ inch, 
madam.” 


Widow: “Oh, land sakes! John was six 

feet tall.” 
* * * 
STALE JOKE 

He was sitting at the bar downing one 
after another and laughing boisterously. 
Ever so often, as he mumbled to himself. 
he would hold up his hand in protest. 
Finally the bartender’s curiosity got the 
best of him. 

“What are you doing?” he asked. 

“I'm telling myshelf jokesh, was the 
reply. 

“But why the hand in the air?” 

“Oh that’s when I stop if I've heard it.” 
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OU can't keep a good man 

down,” is the old saying and 

this has been demonstrated 

in the experience of W. H. 
Near, Shelby, Mich., who started 
a feed mill last year. The reason 
for Mr. Near’s progress is the confi- 
dence reposed in him by the farm- 
ers of his community gained by 
twenty years’ experience in this 
village of 1300 in the flour and feed 
business. 

Mr. Near had been associated 
with his father in a flour and feed 
mill in Shelby for many years and 
then had operated it in connection 
with his sister and brother-in-law. 
Two years ago they sold the mill. 
Mr. Near worked in the mill for a 
time for the new owner. Last year 
he bought the feed mill building 
where he is now located, equipped 
it with new machinery and siarted 
out for himself and has made steady 
progress. 

The building is 25 x 240 feet and 
of frame construction. It has rail 
siding facilities. 

The equipment, all new, includes 
a 20-inch Sprout-Waldron attrition 
mill operated by two 10 h.p. motors, 
a Bartlett & Snow corn crusher, a 
l-ton specially made mixer with a 
5 h.p. motor, a Clipper cleaner, a 
vetch separator and _ elevating 
equipment. 

“We were able to make a very 
satisfactory start because of our 
previous association with farmers,” 
says Mr. Near. “They had gained 
confidence in our ways of doing 
business. We would not take any 
chances in installing old equipment 
and thus endangering our reputa- 
tion. Good equipment looms large 
in making a satisfactory feed, and 
satisfactory feed has a lot to do with 
the confidence of farmers in the 
feed mill they patronize. 

“A large percentage of our busi- 
ness is custom grinding and mixing. 
From our long experience in this 
line, aided by new equipment, we 
are steadily increasing this busi- 
ness. We make any mixture want- 
ed by farmers and furnish every in- 
gredient they lack, including such 
items as cottonseed meal, soy bean 
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program says w.h. near 


meal, gluten, molasses mix, alfalfa 
meal, dried buttermilk, tankage, 
meat scraps, oyster shell and a host 
of others. 

“Then we make a brand of poul- 
try feed of our own, consisting of 
starter, grower and egg mash. We 
use the same high quality of in- 
gredients in our own brand that 


NEAR handl 


cial 
feeds and makes a feed line 
of his own. Quality, service 
and price is what customers 
are looking for, he says. 


we mix for farmers with their own 
grains. We try to buy as much corn 
and oats as is possible in our own 
locality but our country is not a 
grain country and we have to ship 
in about 50 per cent of our 
requirements. 

“We handle one nationally 
known brand of commercial feeds. 
On account of the comparatively 
small amount of grain produced in 
our territory, we have a good sale 
of this brand. Most of this brand, 
comes in, like the raw materials we 
use, by truck from Chicago. In our 
territory, dairy feeds lead in amount 
of sales. 

“We do a considerable flour busi- 
ness with a standard brand of 
spring wheat flour. Much of this is 
on an exchange basis, farmers 


bringing in wheat and exchanging: 
it for flour. 

“Then we handle hay, straw, 
salt, cement and seeds. We also 
handle baby chicks in season for a 
prominent hatchery at Zeeland, 
Mich. This produces a fair profit in 
itself and is a great aid in selling 
poultry feeds. We also handle 
brooder equipment. This brings in 
more people to our place of busi- 
ness and gives us further oppor- 
tunity to stress poultry feeds. Dur- 
ing March, April and May we ship- 
ed 125 tons of hay. 

“Buying and selling rye and vetch 
is an importani part of our business. 
These are grown and harvested to- 
gether so the rye and vetch seed 
are mixed. We have a veich separa- 
tor, which separates the two seeds. 
We then sell them separately.” 

In addition to himself and his 
wife, who acts as bookkeeper and 
cashier, two men are employed in 
the mill. Two trucks are operated, 
a %-ton pick-up and a larger truck 
for hauling grain. 

Mr. Near is a busy man and 
spends much of his time at the mill. 
Occasionally he goes out and soli- 
cits business on the farms. In addi- 
tion to this, he uses two well-estab- 
lished forms of promotion, news- 
paper advertising and direct mail. 
He composes his own newspaper 
ads, which are used every week in 
the Oceana Herald, local news- 
paper. Four times a year the manu- 
facturer of his commercial line mails 
literature to a list of 250 names fur- 
nished by Mr. Near. 

“While these promotional efforts 
undoubtedly do some good,” says 
Mr. Near, “the most effective meth- 
od is to render a service so nearly 


perfect that customers have confi- 


dence in us. Our twenty years’ 
previous experience gained us a 
confidence that made our re-entry 
into the business an easy matter, 
and we are continuing with the 
same kind of service.” 
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Direct Contact 


ERE is an interesting, practical ex- 
ample of intelligent persistence; it 
comes from Charles C. Baldwin, senior 
member of the feed and grain company 
Chas. C. Baldwin & Son, Housatonic, Mass. 
“When we took over this grain business 
which several others had tried unsuccess- 
fully to operate during the past few years,” 
says Mr. Baldwin, “we felt very sure that 
direct contact with prospective future cus- 
tomers was the best way to build up the 
patronage and good will. 


for charles baldwin! 


“This has been proven time and again, 
but here is an outstanding instance: 

“We were very anxious to get the busi- 
ness of a large scale dairyman about fif- 
teen miles away. His milk and cream has 
a high reputation and we knew he was 
very particular about the quality of his 
grain. 


TODAY’S GREAT PROFIT OPPORTUNITY 


IS FOR QUAKER 


FEED DEALERS! 


Here’s the Feed Line that’s on the March! 
It will pay you to investigate a Quaker 
Feed Dealership for your territory! 


IN QUALITY 
IN ASSORTMENT 


IN ADVERTISING! 


Write for details of the great promotion campaign this Fall in radio, maga- 
zines and countless dealer helps, selling Ful-O-Pep Poultry Feeds and 
the Ful-O-Pep Save-On-Feed Plan to your customers. Get details of the 
profitable Quaker Feed Dealership for your territory. Write today to, 


THE QUAKER OATS COMPANY, CHICAGO, ILL. 
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TACTFUL handling of pros- 
pects nets Chas. Baldwin 


regular accounts. You've 
got to size up each pros- 
pect, says Mr. Baldwin. 


“The first time I was in his vicinity I 
called. He listened tolerantly, but replied 
that he had been getting his feed and 
grain from the Company for many 
years, was perfectly satisfied with it, and 
saw no reason for changing at this time. 

““All right,” I agreed, “I know as well 
as you do that the company is a 
fine concern. Furthermore, I thank you for 
listening to me. Should you ever have oc- 
casion to be dissatisfied, I hope you will re- 
member Chas. C. Baldwin & Son.’” 

“I did not solicit him after that. I did, 
however, make it a point to pay a friendly 
call whenever I was in his neighborhood. 
Now and then I'd casually mention one of 
his neighbors whom I had booked for a 
substantial order. 

“Usually I bought a pint of cream or 
quart of milk from him, too, explaining that 
it was far better than any I could buy in 
town. This was true. 

“Where high-pressure stuff would have 
defeated its own purpose, gradual, friendly 
getting acquainted eventually succeeded. 

“Several months after my first visit, he 
telephoned me. He had become dissatisfied 
with his present dealer, he said, and in- 
vited us to send a trial order. We have 
enjoyed his business ever since.” 

ILLINOIS 

Illinois Soy Products Co., Springfield, 
completed enlargements in its plant and 
re-opened last month. 

Van Miller, Cobden, was recently ap- 
pointed manager of the Phoenix Feed store. 

Lyle Funk, Bloomington, of the Funk 
Bros. Seed Co., died Oct. 7 at the age of 66. 

R. J. Basler Feed & Produce store, Cob- 
den, announces that it will open in time 
for the winter trade. 

Cissna Park Cooperative Grain & Coal 
Co., Cissna Park, recently elected officers 
for the coming year. New president is 
Fred King. 

Harry Grove, Philo, died Sept. 22 at the 


age of 84. Grove was a retired grain 
dealer. 


— 

@ ATLAS MILLING CO., Clinton, Mich., 

recently installed a new hammermill. 

@ OMER OLSON, Whitehall, Wis., recently 

purchased the Pigeon Grain Elevator from 

Pete Roskos and Charles Sylla. 
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wins new customers @ 
: 
Leadership / 
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A new checking and production scale 
has been put on the market by the Exact 
Weight Scale Co., Columbus, Ohio, ac- 
cording to K. B. Neff, vice president and 
treasurer. The new scale was designed in 
response to requests for an over-and-under, 
even balance scale with greater capacity, 
convenient size and portability. It has a 
wide range of application in many different 
lines of industry where predetermined 
weighing is necessary in a range from 40 
to 150 lbs. The scale, unloaded, weighs 
only 130 lbs. 

The scale is provided with a weigh box, 
in which the weights are placed, and it is 
equipped with carrying handles on each 
side. 


IOWA 

Ray Baldridge, Wilton Grain Co., moved 
his headquarters from Wilton Junction to 
Tipton Oct. 1. 

Hampton Feed Milling Co., Hampton, re- 
cently opened under the management of 
William Quilling, Garner. 

Walter E. Sanford, Fort Madison, recently 
purchased the Fort Madison Feed & Seed 
Co. from Frederick F. and Maud F. Mac- 
Murray. 

Eaton & Jones Successors Co., Waukon, 
is the new name of the grain elevator now 
operated by C. O. Howard and Alfred 
Jones. 

Modale Cooperative association, Modale, 
has contracted for a new 42,000 bus. addi- 
tion to its present elevator. 

Arthur Christensen, Wilton, recently pur- 
chased the elevator of Ray Baldridge. 

Farmers Elevator Co., Salix, recently 
added a 40,000 bus. elevator, making the 
total capacity 130,000 bushels. 


@ C. F. DUMKE, veteran New Holstein, 
Wis., miller, recently celebrated his 90th 


birthday. Dumke is still active despite his 
age. 
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WISCONSIN 

Farmer's Union Grain Terminal associa- 
tion recently started construction of a 3,- 
000,000 bushel grain elevator at Superior. 

King Midas Daisy mill plant, Superior, 
recently played host to 500 guests at an 
open house evening featuring a tour of the 
plant. 

Prie S. Olson, Blair, recently purchased 
the Equity elevator from stockholders. 

Dietetic Flour Mills, Inc., Weyauwega, is 
installing machinery and will begin milling 
soy bean flour. 

T. M. Gunn, Janesville, is building a new 
feed store. 

John T. Lowe, East Ellsworth, recently 
purchased the Junkman elevator. 

J. W. Laper, Fair Water, purchased the 


feed and seed business of Kuehn and 
Dameau. 

Harold Fautz, Nebraska City, Nebraska, 
addressed a local meeting of Marshfield 
feed dealers last month. 

Al Blumentritt, Arcadia, recently leased 
the feed mill of H. D. Forrest for six months. 

Hayward Feed & Fuel Co., Hayward, 
held its grand opening recently. 

MAINE 

Lucius Provost, Lewiston, recently open- 
ed his own firm, the City Fuel Co., and will 
handle feeds. 

Checkerboard Feed Store, Belfast, recent- 
ly celebrated its tenth anniversary. 

@ KIRTLEY GRAIN CO., Whitestown, Ind. 
recently bought a new seed cleaner. 


Experience and Adequate Facilities 
Assure Dependable Vitamin 
Products 


One of several tests 


A Highly Specialized 
Optical Laboratory 


performed in our 
Optical Laboratory. 


The vitamin A content of every incoming shipment of oil 
and of every production lot of CLO-TRATE products is 
checked by the spectrophotometer, as shown above. This 
is but one of many control measures employed by this 
company to insure the high quality and uniformity of 
all CLO-TRATE products, including 


CLO-TRATE ‘400”’ 


VITAMIN A and D FEEDING OIL 
Another Companion Product of Regular CLO-TRATE 


This vitamin product complies with the definition adopted 
by the Association of American Feed Control Officials, 
Inc., for a vitamin A and D feeding oil. It is guaranteed 
to contain not less than 400 A.O.A.C. chick units of vita- 
min D and 1500 U.S.P. units of vitamin A per gram. 
Every batch is thoroughly checked before shipment in 
our chemical and optical laboratories, and is tested on 
chicks by the A.O.A.C. method. Write for particulars. 


WHITE LABORATORIES, INC. 


Manufacturers of Dependable Vitamin Products 
NEWARK NEW JERSEY 


New Scale 
| | 
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@ ATLANTIC Elevator Co. will build a 
new mill of latest construction at Kenaston. 
Minn. 

@ A. MOORHOUSE & Co., Glidden, Ia., is 
painting its entire plant with aluminum 
paint. 

——— 
@ QUAKER OATS Co. is erecting a 30,000 
bushel annex to its elevator at Wolf, Ia. 

@ CENTRAL Cooperative Wholesale Co., 
Superior, Wis., is adding a 14,000 gallon 
molasses tank. 

@ MAYER Grain Co., Churubusco, Ind., 
recently sold its grain elevator. 


@ MERRILL BROWN is the new manager 
of the Goodrich Bros. Co. elevator at Con- 
verse, Ind. 


@ POSEYVILLE Grain & Feed Co., Posey- 
ville, Ind., installed a new 20 ton scale. 


@ RIVERSIDE Milling Co., Clinton, Ind., 
lost $25,000 in a recent elevator fire. 

@ G. E. LONG Elevator, South Hooper, IIl., 
sustained a $7,000 loss when its elevator 
was struck by lightning. 

@ FARMERS Elevator Co., Goldfield, Ia., 
has completed a new foundation and 
other repairs. 


ARE YOU READY TO GO 


>) 
oy, 


If your custom mill or feed mix- 
ing plant is equipped with Blue 
Streaks, you know that the grind- 
ing season finds you ready for 
low-cost, profitable operation. 


Feed ground or mixed by Blue 
Streaks is the kind that gives the 
farmer more for his feed dollar — 
holds old customers — attracts 
new ones. 


A new Blue Streak — direct-con- 
nected to 1800 R.P.M. motors, or 
Diesel gas, or steam power — will 
modernize your mill, reduce your 
operating costs. 


You'll be ready to go places — 


down the road to profit. Start by 
sending in the coupon. 


PLACES THIS FALL ? 


PRATER PULVER 
1849 South 55th Avenue, 


_ FB 


Please send me 
AG | 
information on the 


IZ E R COM PAN Y 
Chicago, Illinois 


equipment checked: 
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Salsbury’s Add Emil 
Glaser to Staff 


Emil G. Glaser, former western field 
editor of the American Poultry Journal and 
editor of Waverly Trio, was recently added 
to the editorial staff 
of Dr. Salsbury’s 
Laboratories. 

Glaser has a wide 
background of poul- 
try knowledge, sup- 
ported by practical 
experience under 
farm and commercial 
conditions. He spe- 
cialized in poultry 
husbandry and agri- 
cultural journalism 
at Nebraska. 

Glaser will release information on dis- 
ease prevention and control factors devel- 
oped at the Salsbury Laboratories. 


MAKE POULTRY TOUR 

Three days of tours, visiting poultry 
farms in the Forrest, Ill., district, and dis- 
cussion of the tours was sponsored by the 
Honegger Feed Mill & Poultry Farm Sept. 
30 and Oct. 1-2. 

L. E. Card, head of the poultry depart- 
ment, University of Illinois, spoke on poul- 
try problems at the Honegger Farms after 
lunch. There was also an inspection of the 
Honegger properties. 

Cost of production records with pullets 
up to housing time, with records running 
back as far as four years were shown 
at some of the farms visited, and reasons 
explained for changes from heavy breeds 
to white leghorns. 

——eo——_ 


NEW SALES PLAN 

As a stimulus to poultry raising, Kasco 
Mills, Inc., Toledo, O. has announced a 
coupon merchandising plan which enables 
egg raisers to get 1941 baby chicks free of 
charge. The offer is available through the 
Kasco fall feeding program. 

Each 100 lb. bag of Kasco egg feeds will 
contain a baby chick coupon having a 
cash value of 10 cents. These coupons are 
to be saved by the poultry raiser who can 
use them as cash when he is ready to buy 
his baby chicks next spring. Kasco Mills 
Inc., will reimburse the hatcherymen for 
the total amount of coupons redeemed on 
purchase of baby chicks. 


REGISTRATION RISE 
According to the Iowa Department of 
Agriculture, protein feed registrations are 
now in excess of 6,300. This added to the 
mineral feed registrations, makes a total of 
7,000 which is far in excess of last year. 


@ A. WARE BOSWORTH, Boston, Mass., 
recently opened his own brokerage busi- 
ness, Bosworth Commission Co.. in the 
Boston Grain, Flour & Exchange Building. 


He was formerly with the Cereal By- 
Products Co. 


@ J. E. OLSON has been appointed man- 
ager of the Portsmouth, Ia. elevator of the 
Des Moines Elevator Co. 
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Phone Li 
the varied changes which 

have taken place in rural districts 
within the past few years, telephone com- 
munication remains pretty much the same. 
The party line is still the farmer's principal 
means of contact. Over it, he discusses his 
business and listens in on the conversations 
of his neighbors. This eavesdropping is 
always taken in good faith and a ring on 
the party line is expected to, and generally 
does, bring from ten to twenty receivers 
off the hooks. 

John J. Evans, who was for twelve years 
« practical Ohio farmer before starting his 
present thriving feed business on Zanes- 
ville’s west side, is thoroughly familiar with 
rural folks listening habits, and for the past 
three years he has been using the party 
lines of his territory as an aid to sales and 
service. Evans keeps the plan in action by 
filing the telephone addresses of several 
farmer-customers in the various districts. 
Once or twice a week, he goes over the 
list and gives a few of the farmers a ring 
which is followed by a conversation some- 
thing like this: 

“We sold you some turkey mash, last 
week, Mr. Brown, what results are you 
getting?” 

“Glad to hear it. We're also glad to tell 
you we now carry a vitalized poultry mash 
in this brand, and there has been a slight 
reduction in price. Have you tried the new 
Triple X supplements?” 


“They are well advertised in your farm 
papers, and we have mixing equipment to 
fit them with your home grown grains. 
We have a very complete stock of tonics, 
disinfectants, also two new brands of milk- 
feeds. When in need of any of these items, 
will you pay us a visit, Mr. Brown?” 


“I make these calls during evenings and 
at various odd times’ Evans declares. “And 
while the party addressed may not be 
in the market at that particular moment, 
I estimate that many of his neighbors are 
listening to what we say. They hear farm- 
er Brown discuss his feed problems with 
me, and there is most likely to be sugges- 
tions that will bring them to my store. I 


MASSACHUSETTS 

William Fletcher, Southwick, former own- 
er of the Boyle & Gilbert grist mill, died at 
the age of 89, Oct. 19. 

George B. Brown, Lawrence, miller and 
feed dealer since 1881, died Sept. 21, at 
the age of 88. 

Willie R. Mitchell, Boston. died Oct. 17. 
Mitchell, a grain dealer for 50 years, 
was 75. 

—— 
e@ A. G. “CHICK” PHILIPS, formerly the 
general sales manager of Allied Mills, Inc., 
recently was promoted by the board of di- 
rectors to the post of vice president in 
charge of sales. 
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yes they do buy 
feed says evans 


make it a rule to mention new items in 
feed and service, also price changes which 
may have recently occurred. My telephone 
calls remind the farmer that I am interested 
in his business. He often tells me of addi- 
tions to his flocks or herds, changes in 
feeding schedules, etc. which aids us in 
keeping properly stocked. 

“iWew members are being added to our 
list constantly. We aim to call two or 
three numbers in each community, and in 
this way we cover our territory pretty 
thoroughly in an evening's time.” 


A Research Laboratory 
Sales Aids 


teamwork in the feed business. 


PHILIP R. 


DEPT. FB had 1 1 


608 SOUTH DEARBORN STREET 
Mfg. Plant and Laboratory, San Pedro, Calif. 


DR. TULLY APPOINTED 

Colorado Milling & Elevator Co., Denver, 
Col., recently appointed Dr. W. C. Tully 
director of research for the feed department, 
with headquarters at the Hungarian Flour 
Mills, Denver. 

Dr. Tully has been in charge of research 
at the Nutrena Mills, and of the special 
products division of the Sunset Feed & 
Grain Co. He also has twelve years of ex- 
perience in college teaching, extension, 
and agricultural experiment station work. 


HYBRID CORN INCREASE 
More than half of the total corn plantings 
in the 12 north central states has been 
planted to hybrid corn, according to the 
department of agriculture. Beginning in 
1936, hybrid corn planting has grown to 
this year’s total of 25 million acres. 


@ EMIL TYDEN has completed his feed 
manufacturing plant at Dougherty, Ia. 


ARE MORE THAN A FEED MIXER! 


Mixing feeds is only a small part of your job. Before mixing 
you must determine what combination of ingredients are 
best to use. You must know what results your finished ra- 
ticns will accomplish. You must be prepared to give advice 
to your c.stomers on feeding and management problems. 


MANAMAR 


IS MORE THAN A FEED CONCENTRATE! { 
It Provides 


Proved Formulas 
Advertising Helps 


Our specialized technical training, combined with your broad | 
knowledge of local conditions and problems, will make a 
winning combination. This teamwork between ManAmar 
service and other feed makers has resulted in more sales and 
more profit for hundreds of feed mills. Do increased feed 
sales and added profits interest you? 


Write for complete FREE details of the ManAmar Plan for 


PARK, INC. 


CHICAGO, ILL. 


e376 


} 
— 
a 
‘ 
$ 
! 
{/ 
Thank you. S 
| 
| 
| 
= 
: 


RADIO CAMPAIGN 

“Spot” announcements over the radio de- 
signed to boost the sale and consumption 
of farm and dairy products have been 
underteken by Allied Mills. 

Scheduled for 26 weeks, the daily “spots” 
will be supplemented by a Saturday show 
lasting fifteen minutes. Short daily pro- 


grams will play up dealers in Wayne pro- 
ducts in the locality of each station carry- 
ing the broadcast, while the Saturday 
show will feature music and a contest. 

Elmer Perkins, the hustling dealer from 
Center Valley, U.S.A., and Aggie Diffletree, 
last-hope spinster will be stars on the 
longer show, along with the Wayne 
Warblers. 


Take Advantage of the 


OHIO 

Evans Bros., Galion, recently opened a 
new mill. 

Webb Bros., Lordstown, recently started 
a new feed store in Newton Falls, handling 
stock and poultry feeds of all kinds. 

Laukhuf & Row Hybrid-Corn Co., Payne, 
held open house for the public Oct. 1-2, 
with moving pictures on hybrid corn devel- 
opment. 

@ PHIL A. GROTEVANT, formerly of Sut- 
ton, Steele & Steele, Inc., has joined the 
sales staff of the S. Howes Co., Silver 
Creek, N. Y. Mr. Grotevant will work out 
of Chicago and will take over most of the 
territory formerly handled by Clifford Be 


Protein Situation 


Protein is cheaper, by comparison with carbohy- 
drates, than ever before. Market values have 
changed but the effect of protein on milk and 
egg production has not. Protein is still the most 
important part of any ration intended to produce 
milk or eggs. This adds up to a situation favor- 
able to the manufacturer of dairy and poultry 
feeds. DIAMOND CORN GLUTEN MEAL is one 
of the best and most economical sources of protein 
for rations of all kinds. In addition, DIAMOND 
supplies vitamin A, a high percentage of total 
digestible nutrients, and the desirable yellow 
pigmentation factor for broiler and turkey rations. 


4 


Guaranteed 


Vier. Mr. Be Vier is making his head- 
quarters in Indianapolis and will represent 
S. Howes in that section. 

@ A. E. SCHULTZ, secretary and W. P. 
White. supervisor of weights, represented 
the Toledo Board of Trade at a meeting of 
the Great Lakes division of the National 
Scale Men's association at Detroit, Mich., 
Oct. 25. 

@ WALDORF ELEVATOR CO., Waldorf, 
Minn., has completed work on three large 
concrete storage tanks for grain. 


CORN PRODUCTS SALES CO. @ 


NEW YORK -CHICAGO- KANSAS CITY 


eDIAMOND CORN GLUTEN MEAL « 


TRADE WITH 


FOR SATISFACTORY RESULTS 
IN EVERY BRANCH OF 
THE GRAIN BUSINESS 


MILWAUKEE 


INCORPORATED 


MINNEAPOLIS AND ALL 
PRINCIPAL TERMINAL MARKETS 


Special Attention Given To Barley 
And All Feed Grains Shipped To 


Read the Cargill Crop Bulletin 


profits. 


WISCONSIN 


CALF-MANNA is building sales for dealers 
everywhere every day in the year. You can 
sell CALF-MANNA without affecting other 
lines you handle since it has an important 
feeding task all its own. CALF-MANNA im- 
proves the assimilation of all feeds used with 
it, helping make other feeds more digestible. 
Let CALF-MANNA help you build greater 


3 Calf-Manna is Sold in 
48 States and 26 Foreign Countries 


ALBERS BROS. MILLING CO. 


OCONOMOWOC 


CONNECTICUT 
Bruce H. Bowen, Deep River, was recent- 
ly promoted to the Checkerboard Feed 
store at Westerly, R. I. 
Alfred Teves, Putnam, recently assumed 
charge of the Checkerboard Feed store at 
Deep River. 


SEATTLE 
WASHINGTON 
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Letters 


War 


We have your subscription application. 

We have not seen Elbert Hubbard's col- 
lection letter, but the slogan sounds very 
familiar at the present time in these islands. 
Here it is “Dig, partner, dig for Victory.” 
And God knows we need it. 

As regards your two dollars, we have 
tried different sources, including our own 
bank, but owing to the war, no one is 
granted a license for the export of money 
unless the object is of national importance. 

Our bankers told us if we wished we 
could make application to the Bank of 
England and they might, or might not, per- 
mit us to send this amount out of the 
country. 

In these days of talk of millions of pounds 
we hesitate to apply for the sum of two 
dollars, and it looks as if you will just 
have to trust us until the end of the war. 

Yours faithfully, 

James Huxley 

John Thompson & Sons Limited 
Belfast 


Some time later the following letter ar- 
rived in The Feed Bag offices from Mr. 
Huxley: 


{ 

We thank you for your letter of August 
15th and appreciate your gesture in mark- 
ing subscriptions “Paid In Full” until after 
the war. 

Whether the war shall be long or short, 
we have not the slightest doubt of the re- 
sult, and the moral and material support 
of your country will help in the final 
victory. 

James Huxley 


Diesels 


We subscribe to and read about a dozen 
different trade papers, but heretofore have 
never troubled ourselves or the editors with 
communications. 

We operate a mill that was built in 1854 
and which has never burned down or been 
washed away since that date. Mention of 
fire brings to mind a belief I have always 
had—namely that fire insurance compan- 
ies do not, but should, take into considera- 
tion the management or personnel of the 
tisk when making rates. Most mills burn 
because there is somebody there who 
doesn't care if they go up in smoke. And 
all the fireproof walls and electrical codes 
in the world won't save them. 

There is lots of writing, talk, and actual 
activity in the diesel power movement. We 
have water power, but put in an 80 h. p. 
high speed diesel several years ago for 
standby service. That was the time when 
it rained about six weeks too late. The 
engine has run a little over 400 hours, but 
has required a new set of main bearings, 
a new air tank, a new drive which reduced 
the speed and also the h. p. from 80 to 60, 
and other small items too numerous to 
mention. We had high water a few weeks 
back and with the gates open couldn't get 
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any power out of the water wheel. So we 
thought we would grind with oil power. 
We shouldn't have been so optimistic, for 
the water cooling pump would not pump. 


Every mill owner should know that (be- 
fore buying) a diesel engine doesn’t carry 
near as good a guarantee as a dollar 
watch. I do not doubt that our experience 
has been unusual, and it is probably true 
that no other power, except water, is as 
economical as diesel power, but the pros- 
pective purchaser should write his own 
guarantee for the manufacturer to sign 
before paying out his money. 


We recently had our 26 “Diamond attri- 
tion mill overhauled at the factory in 
Winona, Minn. It is seven years since the 
last repair time, which is good service for 


an attrition mill. 
“Expert” 


We also bought an 
oat huller this year. 
Yours very truly, 
Dahlke, Giese & Walker Co. 
By A. J. Walker 
Wautoma, Wis. 


RICE HEADS FOUNDATION 


J. M. Rice, Grand-O-Lac Co.. Omaha, was 
elected president of the Animal and Poul- 
try Foundation of America at the annual 
meeting at Des Moines, Ia.. Oct. 14-15. Dr. 
Frank R. Jones, Globe Laboratories, Fort 
Worth, Texas, was elected vice president, 
H. A. Marshall, Walnut Grove Products Co., 
Atlatic, Ia., was named treasurer and 
George Wrightman, Des Moines, executive 
secretary. 


Produced under Modern 
Scientific Control with 
the Finest Equipment 


@ Kellogg traditional 
quality is maintained by 
the most rigid stand- 
ards in buying raw ma- 
terials. All stages of 
production are super- 
vised by highly trained 
chemists, using the 
most modern scientific 
equipment. 


The Kellogg Family 
has been engaged in 
this business for 116 
years. The name “Kel- 
logg” stands for relia- 
bility in vegetable oil 
products. 


41% P, 


SPENCER KELLOGG AND SONS, INC. 


Sales Offices: Buffalo, Chicago, Decatur, Ill., Des Moines, 
Minneapolis, Los Angeles 
Mills: Buffalo, Chicago, Decatur, Ill., Des Moines, Minneapolis, 
Edgewater, N. J., Los Angeles 
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HEN Herb G. McClellan 

bought the Reading Milling 

Co. plant in Reading, Mich- 
igan last April, the volume of busi- 
ness done there was exactly zero. 
Now six months later, machines are 
humming 10 hours a day in this 
once idle mill, with hardly an idle 
moment for his organization of 4 
men. Almost from the day of his 
opening, the business has flourished 
under his combined program of 
newspaper advertising and friendly 
sales advice to his growing list of 
customers around Reading and 
Hillsdale. 

Advertising and selling is right 
down your reporter's paved alley, 
but in less than five minutes after 
this interview began, a farmer 
drove up to the platform and made 
a deal with Herb to buy his corn. 
Soon another farmer driving a late 
model car came in with a trailer 
loaded with grain. Before he got 
his grist unloaded two other ma- 
chines drove up, one with a hun- 
dred bushels of wheat, another with 
a load of oats and corn. Then an 
old coupe crept in ahead of the 
truck, while an overalled grinning 


finds 


Michigan Man 


quality feed and 


service road to profit 


farmer yelled: ‘Wherever there's a 
hole, pop in.” Soon there were sev- 
en cars and trucks parked around 
the place waiting for service, and 
all good naturedly pitched in to 
help unload one another's grain. 
The cleaning machine was cleaning 
up that 100 bushels of wheat, the 
mixer was humming on another 
load of concentrate for a herd of 
“snooty” dairy cows. 


“What's that brown stuff you're 
feeding into that mix?” I asked the 
farmer who was helping with the 
work. “It's a concoction of molasses 
and sugar beets, I guess,” he an- 
swered. “I don’t know exactly, but 
Herb said it was good for producing 
more milk, and I always use it. 
Anyhow, the cows act snooty when 
they don’t have it, and the milk 
checks are always bigger when I 
feed this mixture to my Guernseys,” 
he added with satisfaction. 

During a brief lull after this rush 
of work was finished, we discussed 
the plan which has built up such a 
fine volume of custom grinding, 
profitable feed sales and other al- 
lied products. 


“First, we run a small two-column 
advertisement in our local Reading 
newspaper every week, as well as 
frequent insertions in the Hillsdale 
paper in order to get complete farm- 
er coverage”, said Mr. McClellan. 
“Display space averaging 3¥2 inch- 
es deep, two-column wide is suffi- 
cient. This makes the cost low, and 
by using simple copy with a few 
words in large type which tells in 
plain words what we have, gets the 
farmers in. We make no attempt to 


FARMERS like Herb Mc- 
Clellan as evidenced by 
their willingness to pose for 
a picture with him. In the 
picture at top Herb is the 
chap at the right with 
ready order book in hand. 
The other pictures show 
loading activity at the mill. 
Herb is the chap loading 
the hand truck. 


engage in lengthy sales talks in our 
advertisements. Get the people 
coming to the mill — that’s the pur- 
pose of this advertising! 


To illustrate this point, McClellan 
emphasizes the importance of mill 
equipment for every type of feed. 
“One large poultry raiser near here 
never bought any feed from us be- 
fore. We got him started buying 
cracked corn. This is our biggest 
money maker, because it is the di- 
rect means of starting lots of new 
accounts. Now I will get his mash 
business too. Poultrymen have to 
have this for scratch feed for their 
chicks, and once you get them lined 
up for this, you can sell them on the 
idea of buying starter, growing and 
laying mash, remedies and many 
other allied products. 


“Take for example, the larger 
number of farmers who nowadays 
go in for wider diversification of 
farming, stock and poultry raising. 
The hatcheries are busily engaged 
in boosting their chick sales from 
January until June, selling chicks in 
lots of 50 to 500 among farmers, to 
several thousand poultry special- 
ists. More and more these hatchery 
men are introducing all-year poul- 
try activities, some farmers and 
growers raising and selling flocks 
every three or four months. 

“Our advertisements interest 
these growers. Then when they 
come in with corn to be cracked for 
scratch feed, or to buy small quan- 
tities according to the size of their 
flocks, we talk to them about their 
other needs for hogs and dairy 
herds, soil builders, salt and sup- 
plies of all kinds. Upon the basic 
principle that these farmers are go- 
ing to buy many different items 
sooner or later from some source, 
I figure that it is time profitably 
spent to show them through our 
plant, to acquaint them with the fact 
that we carry them, and without 
high-pressure methods, ask them for 
their business when needs arise.” 
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November is a month of happy occa- 
sions—Thanksgiving and the birthdays of 
many persons well known in the feed in- 
dustry. Double portions of all things that 
are good come to those who have two 
feast days in the month. 

Birthday cakes and greetings certainly 
will be in order at the offices of Purina 
Mills, Inc., St. Louis. Donald Danforth, 
president, will count his happy years on 


HENRY E. KUEHN 


November 12; A. F. Seay, vice president, 
November 9 and Lloyd Hedrick. manager 
of the firm's Buffalo office, November 21. 

There will be birthday celebrations at 
Minneapolis on November 7. On that day 
some years ago Henry E. Kuehn, King 
Midas Flour Mills and L. C. Newsome, 
Newsome Commission Co., served notice 
ihey would make themselves heard as 
prominent Minneapolis citizens. 

C. J. LaFleur, Kasco Mills, Inc., Waverly, 
N. Y. will receive congratulations on No- 
vember 23 and cut the birthday cake ina 
state where football teams are making 
history this year. 

Others who will have double portions 
of pumpkin pie, turkey and other good 
things are Harris G. Nelson, Pittsburgh 
Plate Glass Co., November 3; A. E. (Bert) 
Sargent, Sargent & Co., Des Moines, Ia., 
November 25; Walter B. Krueck, Allied 
Mills, Inc., Fort Wayne, Ind., November 15; 
S. M. Lien, Northern Supply Co. Novem- 
ber 25; James M. Flinn, president, Blatch- 
ford Calf Meal Co., November 12; Donald 
E. Fraser, Cereal Grading Co.. Minne- 
apolis, November 26; R. F. Benkert, Merck 
& Co., Rahway, N. J., November 19; H. H. 
Humphrey, Northern Milling Co., Wausau, 
November 10; Quin Johnstone, Johnstone- 
Templeton Co., Milwaukee, November 13; 
Walter Holstein, Mohr-Holstein Commis- 
sion Co., Milwaukee, November 13; 

George R. Stuart, secretary, Pennsyl- 
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vania Millers & Feed Dealers association, 
November 3; Colby A. Porter, C. S. Porter, 
Fox Lake, Wis., November 2; Norman 
Hanson, Hanson Feed Co., Hollandale, 
Wis., November 12; K. F. Mueller, New 
Glarus (Wis.) Feed & Fuel Co., Inc., No- 
vember 28; W. G. Kellogg, Bunge Elevator 
Corp., Minneapolis, November 24; George 
Smith, Archer-Daniels-Midland Co., Min- 
neapolis, November 14; 

Warren Anderson, publisher. Flour & 
Feed, Milwaukee, November 21; Dean 
Clark, secretary, Society of Grain Elevator 
Superintendents, Chicago, November 22; 
S. E. Evans, advertising manager, Myles 
Salt Co., New Orleans, November 17; 
A. W. Gerber, manager, J. J. Gerber Sheet 
Metal Works, Minneapolis, November 20; 


ERFORMANCE 
records demon- 
strate that the AJACS 
outgrinds any other 
machine in the same 


A. Casler, Darling & Co., Chicago, No- 
vember 22; J. G. Monfort, president of the 
O & M Seed Co., Green Springs, Ohio, 
November 23; Donald F. Schroeder, North 
East Feed Mill Co., Minneapolis, and H. 
M. Soars, president, Sprout Waldron & 
Co., Muncy, Pa., November 26. 

Ben Anderson, Superior Packing Co., 
St. Paul, Harry W. Kelly, sales manager, 
Hubbard Milling Co., Mankato, Minn., and 
John G. Wilson. secretary of the Pacific 
Northwest Feed association, were all born 
on November 27. 

@ W. B. HOTRUM, Tecumseh, Mich., of 
the Hotrum Coal & Feed Co., was host 
recently to about 75 sheep feeders at the 
Tecumseh Grange hall. 


HP range. It is generally recognized as the most efficient 
custom grinding mill available today. 


Grinds a wide variety of feeds — grains, screenings, 
ear or snap corn, and roughage materials. Light running 


— big capacity. 


Three sizes: — Model 15, 15 to 30 HP — Model 17, 
30 to 50 HP, Model 24, 50 to 75 HP — all 3600 RPM — 
Belt or Direct Drive. Patented cutting plate, easy screen 
change, alloy shaft, SKF ball bearings and other Jacobson 
Quality features. Write for complete data and our 


30 DAY’S TRIAL PLAN 


A. E. JACOBSON MACHINE WORKS, Inc. 


1074 Tenth Ave. S. E. 


Minneapolis, Minn. 


Grinders—Corn Cutters—Magnetic Separators—Feed Mixers 
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—feed 


(Continued trom Page Nineteen) 


analysis reports by brands and manufac- 
turers, also showing origin of sample, in- 
forms the trade with respect to the stand- 
ards observed by each manufacturer and 
for each feed. Such information is helpful 
as a buying guide whereas the system fol- 
lowed by some states of merely tabulating 
the number of tests together with the high, 
low and average analysis is worthless ex- 
cept for the compilation of a safe analysis 
table. Some dealers have also suggested 
that frequent general reports would keep 
the trade more currently informed than the 
present annual publications which are out- 
dated before generally available. 


@ At the lowest price in 


Write for interesting free 
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42 


history, impro 


ilized 
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Few farmers, in the opinion of the feed 
trade, ever see or pay any attention to feed 
inspection reports. Some of the trade be- 
lieve the farmer should be informed as to 
their value. It is suggested that each tag 
or stamp advise the farmer that on request, 
either for a nominal charge or without cost, 
he may obtain a copy of the state’s most 
recent feed inspection bulletin. These bulle- 
tins should also, of course, be mailed to all 
feed dealers whether or not they are 
licensed mixers. 


Everybody recognizes that the business 
of administering the feed laws has become 
increasingly difficult and complicated in 
recent years. Many states have more than 
1000 licensed manufacturers of several 
thousand different feeds as contrasted with 
several hundred just a few years ago. This 
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increases the number of samples which 
must be collected, the number of analysis 
which must be made and the number of 
inspectors necessary to do the work. Feed 
inspection costs have been increased but 
the trade does not complain about this and, 
in fact, generally favors larger appropria- 
tions and more extensive feed control 
activity. 

Many in the trade believe that custom 
mixing must eventually be regulated. It is 
claimed that many small mixers entirely 
avoid feed registration and inspection 
through subterfuge custom mixing. It is 
further claimed that these same offenders 
also use inferior ingredients to produce 
cheap feeds which are unfair to their com- 
petitors, unsatisfactory to their feeders and 
harmful to the reputation of the industry. 

How to regulate custom mixing is an un- 
solved problem but one organization which 
has given the matter considerable thought 
suggests that every custom mixer be re- 
quired to keep a duplicate invoice showing 
weight and price of each ingredient for 
each batch. It is further recommended that 
each sack be tagged with the name of the 
mixer, the customer and the date and that 
a tonnage fee be paid the state feed in- 
spection department. 

Another feed trade comment is that feed 
control laws and requirements should be 
uniform throughout the various states. It 
would seem that this problem should not 
bother the average dealer but my investi- 
gation reveals that he is aware of the 
present lack of uniformity and would like 
it corrected —to eliminate misunderstand- 
ings, confusion and unnecessary expense. 
I know, of course, that your organization 
has been cooperating with the American 
Feed Manufacturers association for many 
years in an effort to secure more uniformity 
in state feed control laws and so we will 
not discuss this subject in which we are all 
in agreement. It is sufficient to say that 
the retail trade also desires uniform feed 
laws. 

I will also pass over, as unworthy of time 
at a convention such as this, the many 
minor matters which the dealers have 
brought up during our recent correspond- 
ence. Just to give you an idea of their 
scope, however, I will mention that some 
dealers would like registrations to be con- 
tinuous rather than renewable from year 
to year, some advocate extensive testing 
of dry skim milk and dried buttermilk, 
others want different types of fees, different 
labeling requirements, etc. 

The last and most striking request of the 
feed trade is that feed control activity be 
expanded to include the general use of 
biological assays in feed inspection work. 
There is a widespread realization that the 
chemical analysis of a mixed feed or feed 
ingredient, in the light of present day ad- 
vanced nutritional knowledge, is no longer 
a dependable guide to feeding quality or 
value. 

Vitamins and minerals, as well as pro- 
tein, fat and fibre, must be considered and, 
as we all know, biological assays for vita- 
min D are now being made in at least 
six states. This expanded feed control 
service is greatly appreciated wherever 
available and urgently desired by the 
trade in all the remaining states. 
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but competition forces the firm to 
meet fire with fire. 


“We don't have any regular farm- 
er meetings, but our establishment 
is a gathering place for rural folk,’’ 
Bradstock says. “Almost every farm- 
er who comes to town drops in at 
our store to buy and to meet friends 
there. Many farm and feeding prob- 
lems are aired here, and we cer- 
tainly do our part to make all farm- 
ers come here and talk over their 
problems.” 


An interesting phase of the firm's 
operations is the fact that it oper- 
ates its own sales barn located 
about a half mile from the office. At 
this barn livestock is bought and 
sold and farmers from near and far 
come to look over the offerings. 

Mr. Bradstock himself spends a 
great deal of time buying and sell- 
ing dairy cattle and in this way he 
meets many farmers and is also 
able to sell considerable feed and 
help farmers with their problems. 

A firm believer in diversification 
for a feed retailer, Mr. Bradstock 


points out that if drug stores have 
made an outstanding success of de- 
partmentilized retailing, there is no 
reason why a feed establishment 
cannot use the same principle in its 
field. For example, he says, the 
average feed dealer sees more 
farmers and deals with more of 
them than any other retailer, and 
for this reason the feed dealer is the 
logical man to capitalize on this 
opportunity in the way of selling 
farm supplies. 

Equipment in the big plant of the 
Farmers Grain & Milling Co. in- 
cludes Monitor receiving separators, 
S. Howes corn cracker and grader, 
Clipper seed cleaning machinery, 
Horn seed corn grader, Robinson 
attrition mill, Sullivan cob crusher, 
Fairbanks scales and General Elec- 
tric motors. 


NEW FEED BOOKLET 

Feeding laying hens is the subject of a 
pamphlet written by Robert Penquite and 
R. B. Thompson, recently published by the 
Oklahoma Agricultural and Mechanical 
college. 

Divisions covered in the book are en- 
titled “Better Feeding”, “More Eggs” and 
“More Profit”. The authors have covered 
the amount to be fed, time for feeding, 
methods of feeding, and what to feed. 


or settling possible. 


5—The lowest cost way. 


Write for your copy NOW. 


42 East Ohio St. ° 
CHICAGO, ILL. 


Reasons 
“CCC” lodized-Manganesed Calcium 


for making trace elements inclusions 


1—Eliminates a difficult premixing job. 


2—Uniform inclusions assured. Special process unites 
iodine and manganese with every calcium par- 
ticle. An exclusive feature. 


3—Iodine and manganese stay mixed uniformly. Made 
to cling tightly to other ingredients. No separation 
Another exclusive feature. 
4—Iodine content never varies. Iodine protected against 
loss over long periods by “CCC” patented process. 
Proved over six years of use by leading mixers. 


The new handy, complete Mixing Chart showing how to include the small 
recommended amounts of iodine and manganese easily and most economically 
in your feeds, supplements, and mineral mixtures is yours for the asking. 


The CALCIUM CARBONATE COMPANY 


“Pioneer producers of trace elements products” 


CARTHAGE, MO. 


Box 409 836 Brandeis Theatre Bldg. 


OMAHA, NEB. 
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RY LOT feeding empha. 

sizes the importance of 
proteins and minerals in the 
ration. Excellence of quality 
in ingredients is profit insur- 
ance in the feed. 


You are safe when you 
specify Red W Brand. 


50%—Meat and Bone 
Scraps 


60%—Digester Tankage 


Special Prepared Steam 
Bone Meal 


This high quality brand is 
available throughout the Unit- 
ed States — accept no substi- 
tutes. To know that it is in 
your feed is to know that you 
have the best. 


[WILSON & Co.| 
Kansas City 
Oklahoma City 
Cedar Rapids Albert Lea 
Omaha Philadelphia 
Boston New York 


Chicago 


Los Angeles 
Columbus, Ga. 
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OUR years ago Albert M. Hoch- 

stetler bought a 10 inch Papec 

mill to grind feed for his live- 
stock on his 120 acre farm near 
Topeka, Indiana. Little did he 
dream of developing a profitable 
all-year feed business in this pros- 
perous farming area where about 
one half of the people are, like Mr. 
Hochstetler, of the Amish faith. 

But shortly after installing this 
first small mill, his nearest friends 
and neighbors began bringing in 
small quantities of grain to be 
ground. With this unexpected turn, 


Amish Geed Man 


the small mill was wholly inade- 
quate to do the extra work, and so 
another new mill was installed, this 
one a 12 inch size. For a few months 
this was adequate to handle the in- 
creasing business that came to him. 

To the everlasting credit of these 
thrifty people, they have been quick 
to adopt the intelligent application 
of scientific feeding and careful at- 


Sold Only to 
Authorized Dealers 


The Marblehead policy is to pro- 
tect the legitimate dealer. We do 
not sell direct to the farmer. Feed 
dealers and manufacturers can 
make a good profit, and sell Mar- 
blehead Mineral Feed to the farm- 
ers at a price which they can afford. 


MARBLEHEAD 


MINERAL FEED 


THAT PRODUCES 


OUTSTANDING RESULTS 


MARBLEHEAD 


MINERAL FEED 
for Poultry and All Livestock 


(Advertised in Wallace’s Farmer) 


The ingredients: 16 of them—6 trace 
elements not found in ordinary min- 
eral feeds, and PLUS VALUES: Vita- 
mins A, B, D, G. help make MAR- 
BLEHEAD one of the most valuable 
mineral feeds. 


The calcium-phosphates are imme- 
diately available, and completely as- 
similated, carefully and _ correctly 
blended. 


The iodine content is stabilized. 


MARBLEHEAD MINERAL 
FEED may be called complex, but it 
is sold at a simple, mineral feed price. 
The price to the feeder is very reason- 
able, yet you make a good legitimate 
profit. When mixed with the grains 
which you grind and mix for your 
farmer trade, you are again assured a 
good profit. 


Milk gains, pork, beef and mutton 
gains, breeding results, and egg pro- 
duction, are greatly im- 
proved by its use. 


Furnishes full man- 
ganese, cobalt, and io- content 
dine protection. Write QS 
or wire quick for full QYopo#% 


details. 


LIME COMPANY 


160 North LaSalle Street, Chicago, III. 


makes a profit with 
modern equipment 


tention to their herds and flocks. 
Obviously, raising livestock is a 
major part in their farming activi- 
ties and a contributing factor in the 
profitable operation of their splen- 
did farms. As a result of this condi- 
tion, Mr. Hochstetler found it neces- 
sary to broaden his production fa- 
cilities to include a complete grind- 
ing and mixing service. 

And so, in February three years 
ago he put in a half-ton Kelly- 
Duplex mixer, and added another 
grinding machine for hay, fodder 
and finer grains, utilizing a total 
now of three grinders. Simultane- 
ously, a power corn sheller and mo- 
lasses machine were added to 
round out the community service. 

Here seven different feeds are 
processed under his own formula, 
which he has appropriately named 
Clear Spring Feeds. Today, four 
years after putting in his first ma- 
chine for small scale personal use, 
Mr. Hochstetler has one of the most 
modern and efficient although small 
mills in this part of the country. 
Here he not only serves farmers of 
his own creed, but supplies some 
of his products to three other small 
nearby mills, a large nearby hatch- 
ery, and many other farmers in the 
area. 

Under this careful management, 
consisting of scrupulous honesty, 
the vision to use modern equipment 
and supply his customers with the 
highest quality he knows how to 
produce, the volume has grown 
steadily — solidly. This is evidenced 
further by the need to expand pro- 
duction capacity again. In October, 
1940, a new Kelly-Duplex mixer of 
one-ton capacity was installed. This 
will be used in addition to the half- 
ton mixer previously installed. 

All these machines are operated 
by a 40 h.p. Allis-Chalmers gasoline 
engine—a type similar to that used 
in tractors. Mr. Hochstetler claims 
this is much cheaper power than 
electricity, and he finds it entirely 
reliable. 

Four men are required to operate 
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the feed mill and the 120 acre farm. 
Mr. Hochstetler devotes nearly all 
his own time to the mill ably assist- 
ed by his two sons. “The various 
processing machines” Mr. Hochstet- 
ler modestly claims, ‘‘are kept busy 
from morning until night throughout 
most of the year, excepting only 
those brief periods of harvesting. 
No salesmen are employed to de- 
velop new business. Naturally they 
talk about their service among 
neighbors and friends when they 
meet—to explain the various meth- 
ods of improving live stock, includ- 
ing poultry for higher production 
schedules. However, Mr. Hochstet- 
ler gladly offers his knowledge and 
experience to help any one in case 
of trouble of any kind. 

To sum up the major factors con- 
tributing to the growth of this fine 
rural business, they are: Co-opera- 
tion and unselfish devotion to all 
that is helpful and fair to others, 
combined with low operating costs. 
Here there is no rent to pay, taxes 
are lower than in the city. And last, 
but by no means least, using high 
grade equipment—equipment that 
is modern— equipment which pro- 
duces quality products at lowest 
cost per ton, and plenty of it to 
render prompt and quick service to 
the customers. Under this arrange- 
ment, a fair profit is assured. 

@ JOHN NORTH, Gallipolis, Ohio, recently 
installed a new hammermill. 

@ VICTORIA ELEVATOR CO., Thorpe, 
Minn., recently added a new elevator to 


its plant. 
———- 
@ H. & M. FEED CO., Batavia, N. Y., re- 
cently installed a new ton capacity vertical 
feed mixer. 
@ J. F. BARRY, Duluth, Minn., was recently 
appointed to succeed Walter O. Torgeson 
on the State Board of Grain Appeals. 
@ THOMSON MILL, Madisonville, Ky., has 
been completely rebuilt after being destroy- 
ed by fire. 
@ SCOTT COUNTY Milling Co., Sikeston, 
Mo., is building a new elevator which in- 
creases the storage capacity to more than 
1,000,000 bushels. 
@ SHEETS Elevator Co., Toledo, Ohio, is 
repairing, resurfacing, and water-proofing 
its concrete grain storage house, one of the 
oldest concrete buildings in the state. 
—_—_oo 
@ JOSEPH H. RILEY, Toledo, Ohio, died 
Oct. 12 after an illness of several months. 
Riley has been associated with Cargill, Inc., 
for many years. 
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WORLD SERIES TRIP 
Seven lucky salesmen of the Kasco Mills, 
Inc., Toledo, Ohio, were awarded all-ex- 
pense trips to the world series games as 
prizes in a recent feed sales contest. The 
world series trip is an annual Kasco award. 


@ N. M. MENNEL, Toledo, Ohio, of the 
Mennel Milling Co., now has two sons in 
the army. William and Walter, graduated 
from Yale university last June and volun- 
teered for the regular federal army for one 
year. 


@ P. j. McKENNEY, Minneapolis, vice- 
president of Pillsbury Flour Mills Co., has 
been named president of Globe Mills di- 
vision, and moved to Los Angeles, Calif. 


@ RAY HALL, president of the McMillan 
Feed Mills, Inc., and of the Central Soya 
Co., was the principal speaker at the 
American Institute of Banking dinner re- 
cently held at Terre Haute, Ind. 


FEEDING PRACTICES 

A new booklet, “1941 Feeding Practices” 
published by the Educational service of 
the National Cottonseed Products Associa- 
tion, Inc., is devoted to the feeding of all 
types of livestock and poultry. 

Lists are given, showing ideal feeding 
requirements for these types by the week, 
from birth to maturity, together with rations 
to be allowed stock doing light and heavy 
work and for idle stock. 


Speed Was 


Demanded 


When the Goldberg Feed & Seed Co., West 
Fargo, N. D., built this new plant which has just 
been completed they demanded and got manufac- 


turing speed. 


Ibberson built it for them and it is oustanding 
for its speed for manufacturing feeds of all kinds. 
They are specializing in Molasses Feed and have a 
capacity of 9 tons per hour — here is real speed. 


No Problem Too Tough 
for IBBERSON to Solve 


Write us in full confidence and without obli- 


gation. 


Also ask us to send you our book of 


IBBERSON-built Feed Mills, Grain Elevators and 


other buildings. 


Engineers 
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sion, says Secretary Theile. 

The Wednesday morning meeting will 
see the line elevator men having a special 
meeting to discuss their problems. Jack F. 
Leahy, president of the Federation of Grain 
Merchants association, Kansas City is 
scheduled to give a talk on grain condi- 


HAROLD THEILE 
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FOR... 


tions, and Ray B. Bowden executive vice 
president, Grain & Feed Dealers associa- 
tion will also discuss national problems 
affecting the grain and feed trade. 

At noon the Iowa Warehousemen’s group 
will meet at luncheon. 

The afternoon meeting gets under way 
with the showing of a sound film “Black 
Scourge” by Clark Larson, representing the 
Bayer-Semison Co., Wilmington, Delaware. 

The popular and interesting subject of 
vitamins will be discussed thoroughly by 
the well known Dr. V. E. Nelson, depart- 
ment of chemistry, Iowa State College, 
Ames, who has a reputation for stating 
facts clearly about this vital topic. 

Feed dealers attending the convention 
will also be treated to another Information 
Please program which proved so popular 
at last year’s meeting. The judges will be 
Dr. Harold Wilkie of Iowa State college 
and C. W..Sievert. American Dry Milk In- 
stitute. Some well known experts will be 
on hand to handle all questions tossed at 
them by alert dealers. Night conferences 
from now until convention time are sched- 
uled by those who figure on stumping the 
experts. 

The annual banquet will be held in the 
evening with plenty of music and enter- 
tainment. This is always an interesting and 
enjoyable affair. 

Thursday morning, a talk on seeds will 
be given by Dr. Porter. This will be fol- 
lowed by an inspirational talk on merchan- 
dising by Jack Sams, Blatchford Calf Meal 
Co. 

Officials of the Western Grain & Feed 


CALL... 


STORMY 


PHONE: Two Trunk Lines, 4-5177, 4-5178, Direct Western Union Wire in our Office 


IOWA FEED CORPORATION 


DES MOINES 


Association urge all dealers to make plans 
now to attend this banner convention. 

@ HERBERT C. NELSON has opened a 

feed business at Wittenberg, Wis. 

@ HERMANN-MCLEAN Co., Monroeville, 

O. is building an addition to its feed mill. 

@ GEORGE OWEN, Indianapolis, Ind. has 

purchased the West Side Feed store, 5515 

W. Washington St. 


J. E. SAMS 


IOWA 
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Doughnut Day 


One contest that a feed dealer can stage with assured success 
during the winter months is a doughnut eating contest, especially 
if he adds coffee to it, for how swell this combination goes on 
cold days. Many merchants selling the farm trade stage such 
contests in the winter and find they increase store traffic from 
200 to 500 per cent during the time the contest is on. In one 
Middle Western town, merchants have formed a national dough- 
nut eating contest organization and even publish rules for dunk- 
ing. The chief value of a promotion event like this for feed 
dealers and other merchants is that it brings the farmers to town 
in large numbers. The result is usually more buying of feeds 
and other products. 


Merchants in Emmetsburg, Iowa, conducted a trade survey 
about a year ago and one of the questions asked farmers was 
in what town they did their banking. From the answers secured 
the merchants were able to see what proportion of farmers 
banked elsewhere. Then they got together with the two local 
banks and made a drive to get farmers to bank locally. The idea 
worked out well, the promotion being that home town banks 
should be supported. From the merchanis’ standpoint when a 
farmer comes to town to bank he also buys feed and other 
supplies. So in your town it might be well to get the Chamber 
of Commerce or some other organization working on a survey 
to see if nearby farmers do their banking in your town or not. 
Winter Laying 

This is a good time of year for dealers to keep plugging the 
fact that a lot of extra effort put into the care of the laying 
flock in winter will bring greater egg production at a time when 
egg prices are up. For instance, one dealer issued a mimeo- 
graphed sheet on how to take care of flocks in winter, and some 
farmers even called for extra copies. This sheet contained such 
tips as delousing and spraying the chicken quarters so as to 
make conditions more comfortable for layers. Heating of drinking 
water on cold days, installation of lights, including ultra violet 
lamps, to promote greater activity on the part of hens, clean 
nests, dry floors, clean feed, etc. were some of the items men- 
tioned as making for better production and health of flocks. 


Farmers have more time to care for flocks in winter than in 
summer, and care at this time of year really brings results. 


Sewice De Luxe 


The height of service to rural patrons perhaps is offered by 
merchants in Wausau and Rhinelander, Wis. Out-of-town shop- 
pers are given Guest Cards which entitle them to free use of a 
room at a local hotel during the day. No purchases are required 
as this is merely a courtesy feature. But do the farmers ever 
like it. 


Why They Leave 

A recent survey made in California revealed that out of every 
100 customers who leave one dealer in favor of another, only 14 
do so because of a “better price’. The remaining 86 per cent 
could have been held, according to their own testimony, by 
better knowledge of salesmanship and better display —two 
fundamentals of an advertising campaign and a follow-up to it. 
Efficient management and hard-hitting sales drives backed by 
sound advertising can save the greater percentage of lost cus- 
tomers for your feed store. 
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It doesnt take long for NUHY buckets 
to PROVE their SUPERIORITY 


Take advantage of this eco- Patent 
nomical way of increasing your i Pending 
elevator capacity. No expendi- 
ture is required for new belts, 
drives, or casing alterations. 
The scientifically-designed NU- 
HY Grain Bucket allows con- 
tinuous spacing if required, 
more bucket load without side- 
spill, and is equally efficient 
in pick-up and discharge at low, intermediate, or high 
practical belt speeds. 


Trade Mark Reg. U. S. Pat. Office. 


Send now for Engineering Bulletin 
also Capacity Analysis Form 76, which 
will enable us to make engineering 
recommendations that we guarantee will 
result in definite capacity increases and 
lower maintenance costs. 


NU-HY Buckets are neatly designed 
in one-piece welded construction. All 
bands, overlaps, and other pick-up and 
discharge obstructions are eliminated. 


Screw Conveyor Corporation 


719 HOFFMAN ST. HAMMOND, IND. 
(_ SCREW CONVEVORS | ) ELEVATOR BUCKETS }» 


-- TRADE MARK REG. U.S. PAT. OFFICE 


Lets talk Turkey / 


If you need MALT SPROUTS — long 


fiber, short fiber, reground, choice 


drum, compartment or kiln sprouts, 
in catch weights or in cwts. — we 
got ‘em. 

e e 


... and BREWERS’ GRAINS — by 


shipping from either Milwaukee, Chi- 
cago, Minneapolis, or St. Louis, we 
can usually save you some money. 
Next time try us. 


La BUDDE FEED & GRAIN 


COMPANY 
MILWAUKEE, WIS. 


= 
GRAIN BUCKET 
: 
. 
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Arcady Sales Group 
Meets in Milwaukee 


More than 150 persons were present at 
a dinner meeting sponsored by the Arcady 
Farms Milling Co. at the Medford hotel, 
Milwaukee, November 4. The meeting was 
attended by Arcady dealers from the Wis- 
consin territory and featured the new all- 
color movie which was filmed by Marvin 
Fluhrer of the firm. 

Preceding the film, W. D. Walker, vice 
president of the Arcady firm, was intro- 
duced by John Foster, Wisconsin sales 
manager. Mr. Walker introduced various 
members of the Arcady organization who 
were present and called attention to the 
fact that his firm is one of the few large 


exclusive feed manufacturers in the 
industry. 

He declared that Arcady has to make its 
money on its manufactured feed because it 
has not other business and consequently 
they must know feeds and how to merchan- 
dise them. 

He explained that the nation is now in 
an up-cycle in business and urged dealers 
to buy as far ahead as they can in order 
to take advantage of rising markets. 


“Don't be satisfied if your volume is up 
only 10 or 15 per cent for the next year, 
“Mr. Walker said. “Business should normal- 
ly increase that much due to better condi- 
tions.” 


The Arcady movie made a hit with the 
dealers. It explained in detail the firm's 


DAIRY PROFITS AHEAD 


for You and Your Customers! 


Stock 


Tune In © Hear Your 
STAR SALESMAN! 


Every weekday morning. 
Clellan (whattaman) Card 
goes to work for Northrup 
King dealers. He reaches 
hundreds of your prospec- 
tive customers, makes ‘em 
laugh, sends ‘em out to buy 
Northrup King products. 
Want more business? Let 
Clellan sell for you, tool 


Minneapolis, 


DEPENDABLE 
SINCE 1884 


Sterling Dairy Feeds! 
To keep milk production at a peak during 
the winter — cows need more than farm 
feeds alone to work with. They need 
extra help in the way of extra proteins, 
minerals and vitamins in their ration. 
Here is your chance to boost milk pro- 
duction for your customers, and boost 
your own income, too, by selling Sterling 
Dairy Feeds, blended and balanced with 
the proper milk-making ingredients. Ster- 
ling Dairy Feeds push milk production up, 
lower costs. They help you to make more 
sales, more profit. 


NORTHRUP, KING «CO. 


Minnesota 


slogan “Laboratory Tested and Farm-Prov- 

ed” and showed scenes in the Arcady plant 

and on various farms in the Middle West. 


Prater Names Smith 
As General Manager 


O. W. Smith, for many years sales man- 
ager of the Prater Pulverizer Co., 1825 S. 
55th Ave., Chicago, has been made general 
manager of the company, according to an 
announcement made recently by Ralph 
Prater, president. Mr. Smith, widely known 
in the feed trade, will continue in the 
capacity of sales manager for Blue Streak 
grinders and mixers in the custom milling 
field. 

Roy Helgevold, who has been with the 
Prater company for twelve years, has been 
elected manager of operations in charge 
of plant and purchases. George F. Thomas, 
previously serving in purchasing and sales 
capacity, heads the newly created indus- 
trial division as sales manager. The Prater 
firm has made rapid strides in this field in 
the past few years to the point that it is 
now a separate division of the company. 


NEW VITAMIN BOOKLET 

“The Story of Vitamin B, is the name of 
a new scientific booklet recently issued by 
Merck & Co., Inc., manufacturing chemists, 
Rahway, N. J. 

The booklet is very complete and tells 
the whole story of the new vitamin, its 
isolation and synthesis, properties and 
standards. its assay and units, its physio- 
logical action, its effects in animal nutri- 
tion and the like. 

Not intended for general distribution, the 
booklet is of special interest to investigators 
in the field of vitamin therapy, to medical 
specialists, food chemists, experiment sta- 
tions, colleges, manufacturers, etc. 


NEW BUILDING 
The veterinary control laboratory of the 
livestock sanitation division Wisconsin state 
department of agriculture, Madison, has 
moved into a new building affording great- 
er facilities. The division is headed by 
Dr. V. S. Larsen. 


of coming events 


Texas Feed Manufacturers Asso- 
ciation, Texas A & M College, 
College Station, Texas. .Nov. 15 


Western Grain & Feed Associa- 
tion, Fort Des Moines Hotel, Des 


Northwest Retail Feed Associa- 
tion, Hotel St. Cloud, St. Cloud, 


Central Retail Feed Association, 
Schroeder Hotel, Milwaukee 
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Get Out 


Br on the theory that the general 
pattern of weather phenomena repeats 
itself every 23 years, E. B. Tustin, Jr. of the 
Worcester Salt Co., outlines what weather 
is to be expected for the next few months. 
The 23 year cycle theory has been 80 to 
90 percent correct, Mr. Tustin finds, in com- 
paring recent years with the past records 
and a good test will be observed this 
winter as the departures from normal tem- 
peratures are indicated to be very marked 
and unusual. The most remarkable feature 
is a prolonged period of intense cold. 

The following is a summary of the 
weather to be expected until Spring, based 
on the records of 1917-1918. 

NOVEMBER: Outside of the cold first 
few days, the following three weeks show 
a period of settled dry warm weather over 
almost all northern and middle districts, 
and about normal temperature in the 
South. The later part of the month cold in 
Northeastern sections, but continued warm 
from the Lakes and Central valleys west- 
ward. The month to average cooler than 
normal in the East but from Lake Michigan 
and Middle Mississippi valley westward 
decidedly warm — 10° above average and 
milder than October. Decidedly dry this 
month over most of the country, unfavor- 
able to winter wheat, but excellent for 
drying corn. 


By F. B. Morrison 


erals and vitamins. 


today. 
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FEEDS and FEEDING 


O person engaged in producing or 

handling feeds can afford to be 
without the 20th Edition of FEEDS 
AND FEEDING. It is the greatest and 
most practical compilation of information 
on livestock feeding and nutrition ever 
issued. The new edition has been com- 
pletely rewritten and contains nearly 300 
pages more than the old book, including 
an entirely new chapter on proteins, min- 


Get your copy of FEEDS AND FEEDING 
direct from The Feed Bag by mailing your 
check for $5.00. For $6.00 we will include a 
year’s subscription to The Feed Bag plus The 
Feed Bag Annual. You save a dollar. Order 


Che feed B 


Milwaukee, Wisconsin 


cold weather due 
next few months 


DECEMBER: A marked cold wave about 
the end of the first week, 15° below normal 
and continuing until the end of the month 
with no let-up except for a few days in 
the central Valley regions. Nearly every- 
where east of the Rockies snowfall greater 
than usual and does much to protect winter 
grains. 

JANUARY: Steady and severe cold every- 
where, persisting right through the month, 
notably cold in Florida and the Gulf states. 
Temperatures east of the Rockies the low- 
est in 20 years. Snowfall unusually heavy, 
except for deficiencies in Michigan and 
Texas. 

FEBRUARY: Following a week of intense 
cold the temperature turns up ending one 
of the severest and most prolonged cold 
periods on record. Not much precipitation 
during the month. 


CONVENTION DATE NAMED 
The Northwest Retail Feed association 
will hold its annual convention Jan. 13-14 
at St. Cloud, Minn. The headquarters for 
the meetings will be the Hotel St. Cloud. 


RYDE’S Cream 
Calf Meal 


A prepared meal to 
replace milk. Satis- 
fied users for over 
quarter-century in- 
sure repeat profits. 
Steam-cooked and remilled for 
superior quality. 


Profits in the Box! 


RYDE’S Cream 
Calf Flakes 


A popular dry feed 
that is in big de- 
mand. Made from 
the same quality 
ingredients as the 
famous meal, only put up in crisp 
flake form. 


RYDE & COMPANY 


5425 W. Roosevelt Rd. CHICAGO, ILL. 


PRESS NOSE 
TABS IN CLOSE 
AGAINST FACE 
TO HOLD PAD 
AGAINST THE 
NOSTRILS 


RETAIL DEALERS WANTED 


to handle 


Martindale Protective Masks 


>, 


PLACE HEAD- 
BAND WELL 
UP AROUND 
HEAD TO KEEP 
FROM SLIP- 
PING DOWN 


PRESS EDGES 

P= OF FACE PLATE 
DOWN TO FIT 
FACE SNUGLY 


ag 


1403 Hird Ave. 


They Weigh Less Than 14 Ounce 


Write for Farm Bulletin, Discounts, and 
Information on Market. Sample Mask will 
be sent on request. 


MARTINDALE ELECTRIC Co. 


Cleveland, Ohio 


e 
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Michigan Conference 


ES OBEANS are a food source of quality 
protein, according to Dr. R. M. Bethke 
at the fourth annual Michigan feed dealers 
and manufacturers conference, October 17 
and 18 at Michigan State college, East 
Lansing. 

Mineral and vitamin sources are required 
to go with soybeans as a feed, according 
to Dr. Bethke. Although the soybean has 
the highest protein content of any grain, it 
is deficient in calcium and low in phosper- 


DID YOU? 


SEND FOR YOUR 
SAMPLE OF 


STABILIZED 
IODINE 


There’s a real opportunity for the 
feed manufacturer who offers for 
sale STABILIZED IODIZED FEED. 
No deterioration of iodine in 
storage. 


This is now made possible through 
Mallinckrodt STABILIZED Potas- 
sium Iodide Mixture, prepared by 
a process evolved by the com- 
bined research of Mellon Institute 
and Iodine Educational Bureau. 


Note This: 
No Added Costs 


The originators of this new pro- 
cess do not require any royalties 
or fees of any sort be paid them. 
Therefore we are able to offer this 
Potassium Iodide at regular mar- 
ket prices. It is free-flowing, mixes 
readily with other ingredients and 
retains its efficiency in storage. 


Other Minerals 


For those who may prefer them, 
we still offer IOFLOW*, IOMAG* 
and other iodides, besides still 
other minerals for use in feeds 
and mineral mixtures. 


*Trade Mark 
Reg. U. S. 
Pat. Off. 


CHEMICAL WORKS 


and & Mallinckrodt Sts., St. Louis, Mo. 
Gold St., New York, 


draws numerous 
feed merchants 


ous, has no vitamin D, is low in vitamin G 
and a poor source of vitamin A. 

Andrew H. Lohman, Hamilton, Mich., 
president of the Michigan Feed Dealers 
and Manufacturers association, opened the 
meeting. 

W. C. Geagly, chief chemist, state de- 


partment of agriculture and Percy O'Meara 
and M. M. Nasis, also chemists, spoke on 
feed formulation, commercial feed control 
and state feed analysis. C. G. Card, head 
of the college poultry department, spoke 
on poultry feeding problems. 

Dr. P. J. Schaiblem, chemistry section, 
Michigan agricultural experiment station, 
G. K. Davis, research assistant, George A. 
Brown, head of the college husbandry de- 
partment, Earl Weaver, head of the dairy 
husbandry department, J. A. Davidson, 
poultry husbandry department, V. A. Free- 
man, professor of animal husbandry, G. A. 
Branaman, and G. M. Trout, animal hus- 
bandry, C. W. Duncan, chemistry research, 
C. J. Clark, animal pathology, C. F. Huff- 
man and L. A. Moore, dairy husbandry, 
also spoke. 


‘come ba 
they. more! 


=> SATISFIED 
)CUSTOMERS 


Are Your BEST Assets 


@ @ You win ’em and hold ’em 
when you include Vitadine in your 
feeds. Vitadine means quality feeds 
that get results, please your cus- 
tomers, and pay you extra profits. 


Your dairymen customers know the 
story about Blatchford’s Calf Meal 
and Blatchford’s Calf Pellets. They 
know they make Calf raising easier 


BLATCHFORD CALF MEAL and PELLETS are PROFIT ITEMS 


. save milk and money. National 
advertising brings customers to 
your store. Get the money-making 
facts today. 


Write for the Blatchford 


VALUABLE GIFTS FOR DEALERS 


Every bag of Blatchford’s brings you Credits exchangeable for valuable FREE gifts. 


Calf Mea! Co. 


man or ask your jobbers. 


* ILLINOIS 


Priced at Only 9] 7-0 


The Elliott Addresserette will solve 
addressing problems for those firms sending 
direct mail advertising to small lists. Avail- 
able at $17.50, the new Elliott Addresser- 
ette does beautiful work at a speed eight 
times faster than hand addressing. Elimin- 
ates possibilities of error in your addressing. 


Cuts Direct Mail Cost 


The New Elliott Addresserette will en- 
able you to maintain closer contact with 
your customers with a minimum of effort 
and time. The closest comparable equipment 
sells for five times as much. 


Chicago — 
Philadelphia — Toronto — 


Montreal | 


143 Albany St. 


Every Business Can Now Afford 
An Elliott Addressing Machine 


Write TODAY for complete details 


The Elliott Addressing Machine Co. 


This machine uses 100% fibre address stencils 
which can be cut on a standard typewriter. 


Cambridge, Massachusetts 
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Employment Bureau 


A complimentary, confidential service — 
address your inquiries to The Feed Bag 


POSITIONS WANTED 


FACTORY or office work—have wide experi- 
ence managing mixed feed department and 
own business with grain exchange. Willing 
worker, anxious to get in with good firm. Age 
33, married. Refer to No. 9040, % The Feed 
Bag, Milwaukee, Wis. 


SALES MANAGER—Experienced in selling and 
supervising sales and dairy and poultry feeds 
and feed ingredients. Salary and expenses. 
Constant traveling necessary. Refer to No. 


1040A, % The Feed Bag, Milwaukee, Wis. 


WANTED —Salesmen to sell feed specialty 
in midwest states: New York, New Jersey, Penn- 
sylvania and New England. Display samples, 
circulars, etc. Protected territory, including al- 
ready established customers. Commission basis. 
Only men regularly calling on feed mills need 
apply. State lines now handled and territory in 
first letter. Refer to 114A, % The Feed Bag, Mil- 
waukee, Wis. 


OPPORTUNITY—Wisconsin, Illinois, Indiana, 
and Ohio territory open for livewire 


MANAGER—Sales or production—wants con- 
nection with manufacturer of linseed, soybean 
or other feed products. Prefer central states 
territory. Well recommended. Refer to No. 
9410, % The Feed Bag, Milwaukee, Wis. 


SALESMAN or feed mill manager—experi- 
enced in bookkeeping and assistant manager's 
work. Prefer Wisconsin territory, but will work 
elsewhere. Age 37, married. Refer to No. 1140, 
‘% The Feed Bag, Milwaukee, Wis. 


MANAGER feed and grain business—or sales 
work-—-twelve years’ experience in feed and 
grain business. Well recommended. Willing to 
work anywhere. Age 40, married. Refer to No. 
1144, % The Feed Bag, Milwaukee, Wis. 


ACCOUNTANT—experienced in feed and fruit 
stores; operated own feed and produce store. 
Prefer northern Illinois territory. Age 29, mar- 
ried. Refer to No. 1142, “% The Feed Bag, Mil- 
waukee, Wis. 


POSITIONS AVAILABLE 


SEED SALESMAN — Central Wisconsin terri- 
tory. Salary and bonus. Car furnished and 
expenses paid. Give full information in first 
letter. Refer to No. 901A, % The Feed Bag, 
Milwaukee, Wis. 


MANAGER—Business and buying experience. 
Opportunity for investment in feed manufactur- 
ing business. Further information upon request. 
sang ‘on No. 4010A, “% The Feed Bag, Milwau- 

ee, Wis. 


= Pecos Valley Alfalfa Mill 
Hagerman, NM. 


TRY OUR 


PECOS SPECIAL 
IT’S BETTER 


Your inquiry would be appreciated. 
Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 
HAGERMAN, NEW MEXICO 


Michigan 

sal to sell poultry and livestock feed. 
Give full information first letter. Refer to No. 
1148A, % The Feed Bag, Milwaukee, Wis. 


FEED SALESMEN-—Western Pennsylvania and 
Ohio territory. Well acquainted among farmers 
and able to convince. Full particulars when 
writing. Refer to No. 1104A, % The Feed Bag, 
Milwaukee, Wis. 


MURPHYS HONORED 
Radio station WLS, Chicago, honored 
James H. Murphy, president of Murphy 
Products Co., Burlington, Wis. and his 
brother Lawrence on Oct. 12 on the occa- 
sion of the firm’s twentieth anniversary in 
the feed manufacturing business. Mr. Mur- 
phy was presented with a splendid saddle 
by members of the Murphy Barnyard radio 
program. It was an especially appropriate 
gift as Mr. Murphy has a stable of thor- 
oughbred horses. 
NUTRITION SCHOOL 
The Indiana Grain Dealers association 
will hold a nutrition school at Purdue uni- 
versity, Lafayette, November 19-20, ac- 
cording to Fred K. Sale, secretary. 
A fine program has been lined up with 
outstanding professors taking part. 


POTASSIUM IODIDE MIX 


@ An intimately blended and milled combination of 90% 
Potassium Iodide U.S.P. with Calcium Carbonate and Calcium 
Oxide. Protected by U.S. Patent. 


A stable, very finely divided Powder, bulky and free running, 
thus assuring uniform distribution and a uniform ration of 


Iodine in your feeds. 


Write for Sample and Circular 


PFIZER) 
QUALITY) 


Manufacturing Chemists 
CHAS. PFIZER & CO., INC. 
81 MAIDEN LANE, NEW YORK, N. Y. 
444 GRAND AVE., CHICAGO, ILL. 


from us. 
° 


ry Our Specialized Service 
for Feed Manufacturers 


As millers of grain specialities for feed manu- 
facturers we offer you individual, personal- 
ized service which guarantees satisfaction. 
Next time you are in the market for any of 
the products listed here let us furnish your 
requirements. Our fast service and quality 
products make it worth your while to buy 


FAST SERVICE 


FRUEN MILLING CO. 


MINNEAPOLIS, MINN. 


Table Rolled Oats 
Feeding Rolled Oats 
Steel Cut Oat Groats 
Feeding Oat Meal 
Pulverized and Bolted 
Oats 
Whole Oat Groats 
Steel Cut Wheat 
Ground Oat Groats 
Oat Mill Feed 
Oat Mill Feed with 
Molasses 
Pulverized and Bolted 
Screenin 


gs 
Steam Crimped Oats 
Steam Rolled Barley 
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DENVER 
ALFALFA 


MEAL 


Green 
Fresh 


Nutritious 


3 ALL GRADES and GRINDS 


The Denver Alfalfa 
Milling & Products Co. 


LAMAR, COLO. 


Merchants Exchange 
ST. LOUIS 


A complete Merchandising 
¥ Program with $1,000 in 
; CASH PRIZES that bring 
customers to 
your store. 


Also, many other 
Money Making 
Programs. 


WAYNE 


— protein 
(Continued from Page Twelve) 


lieve that he is getting what he is buying. 
Different methods for the determination of 
tiboflavin have been proposed and are 
being used in private control work. It ap- 
pears to me that a study of methods or pro- 
cedure for possible riboflavin control work 
would be a step in the right direction. 

I want to make it clear that I am not 
udvocating the inclusion of the kind o: 
amount of vitamins on the registration tag 
or label of mixed feeds. There are valid 
reasons for not doing this. One is that the 
vitamin requirements for the various class- 
es of animals are not yet known. In the 
absence of definite and accepted require- 
ment standards there would be wholesale 
confusion. The unscrupulous manufacturer 
or agent could show superiority for his 
product to the uniformed, because of its 
higher content in a certain vitamin than 
a competitive product, in spite of the fact 
that the competitive product did carry an 
ample quantity of the vitamin. This would 
not benefit the consumer but give the un- 
scrupulous merchant the advantage. Sec- 
ondly, control laboratories could not check 
the various claims made, because of lack 
of methods and equipment. It would mean 
that control officials would be requiring 
the manufacturer to guarantee something 
they could not verify. There would be, in 
my opinion, no end of wild and false 
claims. The honest manufacturer would be 
handicapped and you would be indirectly 


putting a premium on dishonesty. 

My remarks concerning carotene and 
riboflavin had to do with the control of 
these factors in ingredients that are used 
or sold as sources of these vitamins — like 
the control of vitamin D in fish oils. 

Probably some of you can agree with my 
remarks in substance, but, as busy individ- 
uals with limited facilities and equipment, 
you have wondered how you can do it. 
There is only one answer, as far as I know, 
and that is to utilize more of your inspec- 
tion receipts for the expansion of your 
laboratory facilities so as to be able to do 
the work effectively and efficiently. I think 
the problem can be solved in most states 
by working with the industry and it in 
turn with the proper state officials. In 
many of the states far more money is paid 
in by the feed industry than is used in con- 
trol work. Why can't or shouldn't this sur- 
plus be used for expansion purposes? 

From my contact with large and small 
feed manufacturers, feed merchants, in- 
gredient manufacturers, consumers, and 
feed control officials, I have come to the 
conclusion that some of the laws and regu- 
lations that have been put on our statute 
books have weakened rather than strength- 
ened control work and respect for control 
activities. A law or regulation which can- 
not be enforced or controlled, regardless 
of the soundness of the theory involved, to 
my mind, is worse than no regulation. 

@ KASCO Feed & Supply store, Lima, 
Ohio, held its official opening last month. 
F. Kleinhen, Toledo, is the manager. 


FOND DU LAC 


NO-MILK 


NO-MILK Calf Food has been a popular profit 
item with feed dealers for more than 55 years. 
More than 1100 dealers who now handle No-Milk 
Calf Food are helping their customers raise better 
calves and hogs. Write today for complete infor- 
mation and prices. 


National Calf Pellets Are Also Available 


NATIONAL FOOD COMPANY 


D. R. MIHILLS, Mgr. 


WISCONSIN 


will be made prompitly. 


A GOOD 
TRIAL IN YOUR OWN MILL 


Prove to your own satisfaction the outstanding value of 
Kelly-Duplex equipment. Install any machine you need 
in your mill or elevator. See how smoothly it runs and 
the high quality work it does. If you are not more than 
pleased in every way you are free to return it and refund 


Complete Feed Mill and Elevator Equipment — Write for catalog 


THE DUPLEX MILL and MANUFACTURING CO. 


SPRINGFIELD OHIO 
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National Feed Week 
Hailed Everywhere 


Throughout the nation, feed manufac- 
turers, jobbers, dealers and salesmen cele- 
brated the fourth National Feed Week with 
some excellent promotions October 14-19. 

Everywhere National Feed Week posters, 
signs, newspaper advertisements and pub- 
licity told of the progress of feed man and 
farmer. Radio stations carried spot an- 
nouncements and speeches by agricultural 
and feed experts, and in thousands of feed 
stores there were special sales, feeding 
clinics, lectures, entertainment and the like. 


PREMIUM 
OAT 
PRODUCTS 


National Feed Week, originated by The e : 
Feed Bag, and sponsored this year by the Feeding Rolled Oats 
American Feed Manufacturers association, a 


Steel Cut Oats 
© Whole Oat Groats 


showed once more that the wholehearted 
effort of all in the feed industry can ac- 
complish splendid results. 


® 
@ SAMUEL GOLDEN, The Amburgo Corp., Ground Oat Groats 
Philadelphia Pa., recently made a flying 
round trip to California. Mr. Golden visited . Feeding Oat Meal 
the plant of the Fernando Valley Milling & - 
Supply Co., Van Nuys, Calif. Then he rush- ® Pulverized Oats 


ed back East to attend the meeting of the 
Association of Feed Control Officials at 
Washington, D. C. 


@ @ 


BOOST DAIRY FUND 
Eighteen states have taken steps to 
raise their share of funds for an advertising 
campaign of the American Dairy Associa- 
tion in a plan to promote the sale and 
consumption of all dairy products. 


Manufactured by: 


Wertz Feed Products 
SIOUX CITY, IOWA 


301 


CORN DISTILLERS GRAINS 


Jor more 
productive birds 


That Produlac Dried may suc- 
cessfully replace up to 100% of 
dried skim milk in laying mashes 
has been conclusively proved by 
extended test feedings in which 
egg production of Produlac pens 
was 12% to 20% greater. Mix an 
ingredient with a record of pro- 
ductivity. Mix Produlac Dried. 


A Product of 
Grain Products Division 
National Distillers Products Corp. 
120 Broadway, New York 


Write Department B for 
descriptive circular 


IT’S TIME YOU GOT 
ACQUAINTED WITH 


PRODULAC DRIED 


Its price will interest you! 


yew Scientific Innovation 
--- in Rat and Mouse Killer 


TOPZOL 


RAT and MOUSE SYRUP 


(SYRUP OF RED SQUILL) 


NON-POISONOUS AND HARMLESS 
TO HUMANS AND DOMESTIC ANIMALS 


JUST MIX WITH WATER 


Rats and Mice Must Drink — It gets them without fail 


TOPZOL Is THE BEST AND MOST RELIABLE RAT AND MOUSE KILLER 
FOR USE IN FEED, FOOD AND SEED STORES OR ANY PLACE WHERE 
INFESTATION OCCURS. 


TOPZOL Is THE QUICKEST SELLING EXTERMINATOR EVER OFFERED 
FOR RESALE .. . BEAUTIFULLY LABELLED . . . ATTRACTIVELY DISPLAYED. 


“WE DARE TO GUARANTEE RESULTS” 
Double Your Money Back If It Fails ... No Questions Asked 


SEND ORDER 1 oz. 25¢ size—on display cards...... $ 2.00 per dozen 
OR WRITE 4 oz. 50¢ size—one dozen to case..... $ 4.00 per dozen 
FOR AGENCY 1 gal. $12.00 size—six to case........ $96.00 per dozen 


BONIDE CHEMICAL CO. Inc. ° Utica, N. Y. 


AGRICULTURAL CHEMICALS SINCE 1926 
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Dependable-Uniform 


400 D 400 D 85 D 
3000 A 1000 A 600 A 


Sardine oil—natural fish liver oils 
F. E. BOOTH CO., INC. 


Department FB 
110 MARKET ST.,SAN FRANCISCO, CAL. 


CEREAL 


GRADING CO. 


GOOD 
CORN and OATS 
For 
WISCONSIN TRADE 
Prices Right — Service Prompt 
TRY US 


Be Thanhjul 


Something we should be thanktul 
tor?— 

Why, yes, we have blessings by the 
score. 

Blessings increased manifold today 

Because we reside in the U. S. A. 

Food in abundance, the freedom of 
speech 

A chance to vote as our dictates 
teach; 


ROLLED OATS 


Other DEMON Products 


@ STEEL CUT OATS 

@® WHOLE OAT GROATS 
® FEEDING OAT MEAL 
@ REGROUND OAT FEED 
@ OAT GROAT FLOUR 
@ PULVERIZED OATS 


Des Moines Oat Products 
Company 
DES MOINES, IOWA 


by EMIL J. BLACKY 


Deutsch & Sickert Co. 


741 N. Milwaukee Street 
Milwaukee, Wisconsin 


® Norge Pure Cod Liver Oil 
® Staley’s Corn Gluten Feed 
® Staley’s Soybean Oil Meal 
® Big Chief Meat Scraps 


Grain ¢ Feed ¢ Hay 


CAPITAL 
FLOUR MILLS, INc. 


QUALITY FLOURS 


MINNESOTA GIRL 
GOOD BREAD FLOUR 


ALSO 
A Complete Line of Mill F eeds 


Office: 


CORN EXCHANGE BLDG. 
Minneapolis, Minnesota 


hold 'er Neut! 


Load up 1 bag or 200 from the largest 
stock of feed in the middle west. 


Peanut Meal, Fish Meal, Peat Moss, Cod 
Liver Oil, Sardine Oil, Malt Sprouts, 
Brewers Grains, Calf Manna, Dried Mo- 
lasses, Grains, Mill Feeds, Beet Pulp, 
Conkeys Feeds. 


FEED SUPPLIES, Inc. 


West Allis—1637 South 83rd St. 


No. Milwaukee—3328 W. Cameron Ave. 


K. STEUL CO. 


E. 
| MADISON, WISCONSIN 
Manufacturers Representative 


For quality, satisfaction and service 
handle these popular feeds 


CLINTON 


Corn Gluten Feed................. 23% P. 

Sweetened Gluten Feed....18% P. 

Corn Gluten Meal.................. 41% P 

Toasted Soybean Meal......... 44%.P. 
Linseed Meal 


Oat Products & By-Products Feeds 
Clo-trate Cod Liver Oil 


Get our prices when in the market. 


A home that's a cherished castle 
still 

And not the pawn of a dictator's 
will. 

Where we chat with our neighbor 
without fear 

Unatraid to repeat the things we 
hear; 

Where we have a voice in our 
future fate 

And are more than mere puppets 
of the state. 

Ah, yes, we have things to be 
thankful for 

Let's preserve our blessings from 
shore to shore 

With deep and reverent gratitude, 

Without lust to destroy in our hearts 
imbued. 

Yes, let us join as a nation and 
pray, 

For our right to live in the U. S. A., 

For abundance and freedom that is 
ours still 

With the right to thank God in what 
church we will. 

@ CLIFFORD C. VAN BUSKIRK, manager 

of the New York city bulk sales office of 

the Corn Products Sales Co., died Oct. 5. 

@ TIM BJELLA, Bemidji, Minn., owner of an 

implement business has opened a feed de- 

partment in a new building adjacent his 


establishment. 


@ WALTER FLUMERFELT, Soybean Pro- 
ducts Co., Waterloo, Ia. recently entertain- 
ed eastern Iowa dealers at the Cattle Con- 
gress in that city. 

——— 


@ LOVELAND Elevator Co., California 
Junction, Ia., has just acquired its ninth 
elevator at Council Bluffs. The firm now 
has total capacity of 1,500,000 bus. 


C 


ETTER RINTING 


435 N. SECOND STREET 
MILWAUKEE, WISCONSIN 


We Specialize in 
High Grade Color Printing 
Catalogs and Trade Publications 
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Jersey F'eed Dealers 
Attend Conference 


Numerous feed men from New Jersey at- 
tended the annual conference sponsored by 
the extension service of the college of agri- 
culture of Rutgers university, New Bruns- 
wick, N. J., Oct. 30. J. J. Samuelson, United 
Feed Co., Toms River, N. J. was chairman. 

Director L. A. Bevan of the extension 
service expressed the desire of his depart- 
ment and its agents to work with the deal- 
ers and not to exercise any authority over 
“Beware of the servant that ruleth” was 
his advice. 

Henry Keller, Jr., professor of agricultural 
economics, in a talk on “What is Ahead 
For America” avoided business forecasts 
as too dangerous and statements that might 
be considered to hold a political signifi- 
cance. He spoke on price trends. 

John W. Bartlett, professor of dairy hus- 
bandry, spoke on the dairy situation in 
New Jersey. If the farmer's cost of pro- 
duction could be reduced, the dairy siua- 
tion would improve, he said. 

Leslie M. Black, extension poultryman, 
talked on profitable poultry production. He 
said to attain this end healthy birds are 
needed, culling is necessary, scientific feed- 
ing is needed and that efficient marketing 
and economy of operation are factors to 
consider. There is no substitute for good 
feeds, well fed. he stated. 

S. J. Shoemaker, Pennsylvania Feed Deal- 
ers Co:, Waverly, N. Y. explained the ad- 
vantages of cooperative buying for feed 
dealers. There was alse a round table 


MINNEAPOLIS 


Write or Wire for Quotations 


BUNGE ELEVATOR CORPORATION 


discussion with the board of experts being 
N. S. Gottshall, Purina Co., Prof. Henry 
Keller, Jr., A. J. Packard, Somerville, N. J. 
dealer and Theo. Reed, Pennington, N. J. 
dealer. One dealer said it cost $2.16 per 
ton to sell feed on credit. 

Louis E. Thompson, secretary of the 
Eastern Federation of Feed Merchants re- 
ported on the application of the wage and 
hour law. W. F. Knowles, extension econ- 
omist, spoke on the New Jersey egg situa- 
tion. A fine talk on advertising was given 
by Martin Sue, advertising manager, Pratt 
Food Co. 

@ KUNZE Grain Co., Luverne, Ia. has pur- 
chased the Sanford & Lindebak elevator at 
Luverne. 
@ ANAMOSA Milling Co., Anamosa. Ia. is 
constructing a new elevator. 
@ AMES Grain & Coal Co., Ames, Ia has 
been remodeled and painted. 
@ GRIESEMERSVILLE Feed Mill, Oley, Pa. 
was destroyed by fire recently with a loss 
of $12,000. 

@ FEDERAL Milling Co., Lockport, N. Y. 
will build a 40 by 40 addition to its plant. 
@ CLIFFORD BASS, Dallas, Wis. has pur- 
chased the Anderson mill. He will carry a 


complete line of stock and other feeds. 


@ WALTER SANFORD, salesman for Fort 
Madison Feed & Seed Co., Fort Madison, 
Ia., has purchased the business. 


CORN - OATS - FEED BARLEY 
Poultry and Milling Wheat 


ANY GRADE... ANY QUANTITY... ANY TIME... 


MINNESOTA 


Tests prove conclusively that hens 
produce more eggs at considerable 
profit when Avi-Tab is mixed in their 
feed. 

Over a period of six months, a test 
flock of 150 hens laid 2,564 more eggs 
than a similar flock not fed Avi-Tab. 

Increase your number of satisfied 
customers by recommending Dr. Sals- 
bury’s Avi-Tab. 


SALSBURY'S 
LABORATORIES 


\ Charles City, lowa 
A A Nation-Wide Poultry Health 
Service 


FOR FEED MIXING 


ANK CARS - BARRELS - DRUMS 


QUALITY AND SERVICE UNEXCELLED 
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IONAL CO. 


A WORD TO THE WISE 


ARRO Feeds give 

satisfaction because they 
help feeders get the results 
they want in health, economy 
and profit. You benefit through 
steady repeat business and 
increased sales. 


Write now for complete 
information about Larro’s 
year-round sales and advertising 
program, and how it can help 
your business. A postal card will 
bring full details. No obligation, 
of course. 


LARROWE MILLING COMPANY 
(Trade Name) 


Division of General Mills, Inc. 
Detroit, Michigan 


i . 
- | 
Vt, Salsbury 4 
CONTAINING 
and 
HOG? 
CALVES 
an 
e550 


Service department for our readers. Low 
Rates: 35c per line; minimum, four lines 
including heading. 


BUSINESS FOR SALE 
Good feed, grain and seed business, 15,000 
bu. cap. elevator; 2 warehouses in good condi- 
tion, one new; also 1500 bu. new all steel corn 
crib. Located in central Wisconsin. — 
AFG-1040, % The Feed Bag, Milwaukee, Wis. 


HEALTHIER HENS 
From mashes with UNIVERSAL YEAST — 
Means MORE EGGS. 
The natural results — Satisfied customers that 
repeat on your mashes. 
Free Formula Service 
RICE LABORATORIES, INC. 
Dassel, Minn. 


FEED MIXER FOR SALE 
One ton acity—floor level feed—has motor 
—latest style machine—used short time. Write 
CD-116, % The Feed Bag, Milwaukee, Wis. 


CORN CRACKER AND GRADER FOR SALE 
x hr. A-l condition, guarantee. Write CM-116, 

a The Feed Bag, Milwaukee, Wis. 


HAMMER MILL FOR SALE 
Has 30 H.P. motor —used only short time. 
Like new. ——— for cash. Write MM-116, % 
The Feed Bag, waukee, Wis. 


FEED SALESMEN 

The man we want is a hustler and not afraid 
of work. He knows poultry and livestock and 
can talk the farmers’ language. He knows how 
to sell feed and can dig out orders even when 
the going is tough. Age 25 to 35. We need 
three such men—two for western Pennsylvania 
and one for Ohio. Salary and expense basis. 
In reply give complete details about self, edu- 
cation, experience, references. Write, KM. 1140, 
% The Feed Bag, Milwaukee, Wis. 


SALESMEN WANTED 

By well established livestock and poultry feed 
manufacturer to cover territories in Wisconsin, 
Illinois, Indiana, Michigan, and Ohio. Experi- 
enced men with following preferred. Salary 
and expenses. Wonderful opportunity for ad- 
vancement to producers. State age, qualifica- 
tions, references and salary expected. Cor- 
respondence held in strictest confidence. Write 

48, Y% The Feed Bag, Milwaukee, Wis 


FEED MIXER 
One Lindsay one ton feed mixer; One fifty 
h.p. Miracle Ace Grinder (direct drive) complete 
with starter, piping and dust collector. All in 
A-l1 shape. Write HV 1141, % The Feed Bag, 
Milwaukee, Wis. 


ELLIS NAMED PRESIDENT 

Carl Ellis, Lancaster, Wis. was elected 
president of the Wisconsin Hatcheries as- 
sociation at the annual convention in Madi- 
son, Oct. 14-16. The meeting was held in 
conjunction with the Wisconsin Certified 
R.O.P. association and the Wisconsin Co- 
operative Poultry Improvement association. 
Other officers elected were: Duane Peck, 
Baraboo, vice president, and A. A. Brown, 
Lake Geneva, secretary-treasurer. 


WISCONSIN 


Merrill Elevator Co., and the Merrill 
Flour & Feed Store, Merrill, were recently 
sold to the Consumer's Co-op Exchange by 
Herman A. Stuemke. Arthur Boettcher will 
remain as manager of the flour and feed 
store. 

Kuehn and Damerau, Fair Water, recent- 
ly announced the sale of their grain and 
feed business to J. W. Laper. 

Marathon Elevator, Marathon, recently 
has been re-coated with roofing coating 
and re-painted with aluminum paint. 

Seno’s Feed Mill, Slades Corners, recent- 
ly installed a new hammer mill to take 
care of greater demand for its products. 

Kurth Malting Co., Milwaukee, has add- 
ed a 600,000 bushel, $125,000 elevator to 
its present plant. 


In Used 
Mill 
Equipment 


@ Large stock of used feed and 
custom mill equipment always on 
hand ... including attrition mills, 
hammer mills, several other types 
of grinders, vertical and horizontal 
mixers, feeders, auxiliary equip- 
ment and motors. This equipment 
is warehoused at several points 
and may be inspected. Most of it 
available on either “as is” or 
rebuilt basis. 
Address: 

Prater Pulverizer Company 
1825 S. 55th Avenue Chicago, Illinois 


@ ROY J. HANSEN, 48, owner of the 
Bristol, Wis. feed mill, died recently after 
a lingering illness. 

@ ELMORE Milling Co., Oneonta, N. Y. 
has opened a feed store in Randolph, Vt. 
Elmer J. Cameron is manager of the new 
store. 


Midland Hay & Feed Co. 
Beet Pulp and Millfeed 


220-222 Corn Exchange Building 
Minneapolis, Minnesota 


ARMOUR’S MEAT SCRAPS 
NOPCO COD LIVER OILS 
MANAMAR—OMALASS 
KELP—STALEY SOYBEAN MEAL 
Maney Brothers Mill & Elevator Co. 


Minneapolis, Minn. 


Now! -Buy SUPERIOR’S -Pure 


Meat and Bone Scraps 
Digester Tankage 
Bone Meal—Blood Meal 


Superior Packing Co. 
St. Paul, Minn. 


PURE OLD PROCESS 


LINSEED OIL MEAL 


A Suggestion—Write us today if interested. 
Either Prompt or deferred inseed Meal. 
Save Money. “Stand by Stan.” 


A. L. STANCHFIELD & CO. 


Wholesale Grain and Feed Merchants 
502 Corn Exchange Bldg. Minneapolis 


Feeding Oat Meal 
Meat Scraps — Beet Pulp 
Malt Sprouts 
Clo-Trate — Cod Liver Oil 
North East Feed Mill Company 


MINNEAPOLIS MINNESOTA 


HIAWATHA 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


GRAIN COMPANY 


MINNEAPOLIS, MINN. 


FEEDSTUFFS 


Both Cash and Futures 


DREYER COMMISSION CO. 


(At it since 
Merchants Exchange St. Louis, Mo. 
Board of Trade Bldg. Kansas City, Mo. 


Dried Skim Milk 


Cc. W. BURCKHALTER, INC. 


156 FRANKLIN ST., NEW YORK, N. Y. 


e Dried Buttermilk 


TOLEDO, ~KASCO MILLS, Inc. 


Complete Line of 
Quality Feeds 


WRITE FOR DEALER 
PROPOSITION 


WAVERLY, N.Y. 


OccIDENT 


ED F ED 


LEARY 


MINNEAPOLIS | 
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Albers Bros. Milling Co 38 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


Allied Mills, Inc 52 
cher-Daniels-Midlan 
Atkins & Durbrow, Inc. 23 CHAMBER OF COMMERCE BRANCH OFFICE 
Blatchford Calf Meal Co 50 BUFFALO, N. Y. MIDDLETOWN, N. Y. 
Bonide Chemical Co. Inc 53 
F. E. Booth Co 54 Distributors of : 
The Borden Company 26 
= CLO-TRATE C-A WOOD PRESERVER SUNSET BRAND FEED 
unge Elevator Corp 5 
c. W. Burckhalter 56 Cod Liver Oil fortified in (Carbolineum America) (an exclusively milk product) 
Calcium Carbonate Co 43 vitamins A and D. Pure, honest, anthracene oil. High in flavin, milk albumen, 
Capital Flour Mills Inc 54 The most permanent — and milk minerals. 
Cargill, Inc. 38 nown. 
Cereal Grading Co 54 e@ only car eum guar- 
Classified Advertisements VELL RES: 56 anteed by affidavit. 
at oer a WRITE US FOR FURTHER INFORMATION 
Corn Products Sales Co 38 ‘ 
Denver Alfalfa Milling & Products Co.. 52 = 
eutsc: ickert Co 
Doughboy Mills, Inc 2 Order a Mixed Car of 
Dreyer Commission Co 56 
Duplex Mill & Mfg. Co 52 
Elliott Addressing Mch. Co 50 = G l d l j f F'l 
Food Su plies, 54 Oo en. 0a our 
r rain Compan =. 
fuodae Bag Co — 53 = (The Flour with the Vim and Pep left in) 
Fruen Milling Co 51 
General Biochemicals, Inc 5 
Hiawatha Grain Co 56 = M ° li 
. Howes Co., Inc = 
Hubbard Milling Co 15 =. Bran and idd ings 
T. E. Ibberson Co 45 Pag 
Iowa Feed Co. 46 = 3 (Higher in Protein) 
A. E. Jacobson Machine 4l a 
38 g A 
encer Ke ons Inc 
ss... TENNANT & HOYT Co. 
La Budde Feed & Grain Co 47 LAKE CITY, MINN. 
owe ling Co 55 
Leary Grain Co. 6 
Limestone Products Corp. of America............ 20 
Mallinckrodt Chemical Works 50 
Maney Bros. Mill & Elevator Co... 56 
Martindale Co | SWIFT & COMPANY 
Martindale Elec. Co 49 
Midland Hay & Feed Co 56 
Mill Mutual Fire Prevention Bureau.............. 58 
Morton Salt Co 58 
Murphy Products Co 59 
Napthole, Inc. 32 
National Cottonseed Products 29 z 
National Distillers Products 53 Champaign, Ill. @ Cairo, Ill. 
55 Des Moines, Ia. @ Fostoria, O. 
National Oil Products Co 57 W 
Northeast Feed Mill 56 A 
Northrup King & Co 48 ce 
Oyster Shell Products Corp...ccccscccsssssssssssssseesees 13 Manufacturers of \) 
Philip R. Park, Inc 37 Q 
Pecos Valley Alfalfa Mill 51 9 
Chas. Pfizer & Co 51 
Prater Pulverizer Co 36-56 
Quaker Oats Co 34 
Russell Miller Milling Co 56 
Ryde & Co 49 
Dr. Salsbury’s 55 
Screw Conveyor Corp 47 
Self Locking Carton Co. 17 
. R. Squi ms. 
A. Stanchfield & Co. 56 AL @ QUALITY 
. K. Steul Co 
Strong Scott Mfg. Co 3 
Sunset & rain Co A DEPENDABILITY 
sO 
Tennant & Hoyt Co 57 
Tobacco By-Products Co 24 Pure old @ SERVICE 
Vio-Bin Corp. 18 
Vitality Mills, ‘inc 14 process 41% @ REPUTATION 
Vy Lactos Laboratories Inc 42 ‘. 
Waterloo Mills Co 22 protein 
ertz Fee roducts. 
White Laboratories, Inc 35 guaran e 
Wilson & Co 43 
Phone : 
Firms that spend money to build good will are Write REG. U.S. PAT. OFF. 
effect of their advertising than firms making no 
such investment. It will pay readers to trade with PRODUCTS COMPANY’ 
The Feed Bag advertisers, HARRISON. NEW JERSEY 
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MORTON’S SALT 


Highest Quality 


Prompt Service 


MorTON SALT COMPANY 
WISCONSIN 


Tre 


Dust shortens the lives of both men and ma- 
chinery Specific information on application 
of dust control methods in your plant is 
available for the asking. An inquiry may be 
the means of saving your investment! 


MILL MUTUAL 
FIRE PREVENTION BUREAU 


West Madison Street @ Chicago 


FREE BOOKLET! Write us today for your copy of 
[ our illustrated booklet, “The Control of Dust in Grain 
Handling and Processing Plants.” 


| 


SIDNEY MIXERS 


increase profits, 
reduce costs 


Make more money by 
mixing feed faster and better 
with Sidney Mixers. Low in- 
itial and operating cost guar- 
antees a larger margin of 
profit. Sidney Mixers are giv- 
ing quiet, dependable service 
in hundreds of mills all over 
the country ... they'll prove 
to be a profitable investment 
for you, tool 


Manutacturers of: 


Corn Crackers and Graders 
Grain and Seed Cleaners 
Electric Truck Hoists 

Ear Corn Crushers 

Corn Shellers 

Feed Mixers 

Elevators 


tt Sidney 


Write today for complete 
details on machinery you 
need — no _ obligation. 


GRAIN MACHINERY CO. 


“Manufacturers for over 75 years” @ SIDNEY, OHIO 


Built Bags 


BAG FACTORIES - COTTON MILL - BLEACHERY 


TALK asour sacs! 


(Quoted from a Customer's letter) 


“Here comesa bouquet for you 

and your entire organization. 
* x x It is a pleasure to do 
business with a swell outfit 
like you have.” 


WERTHAN BAG CORPORATION 
NASHVILLE — NEW ORLEANS 


—__(WERTHAN) 
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CONCENTRATES 


on MURPHY’S 
Platform of 
Dealer Support 


TAPS NEW BUSINESS —Murphy’s 
Concentrates will bring straight grain 
feeders into your store and help make 
them consistent, satisfied customers. 


MAKE YOUR OWN BRANDED 
FEED S—Murphy’s will supply you with 
time-tested formulae, that enable you 
to make low cost complete feeds. 


TRAINED SALES HELP —Murphy’s will 
help to put trained salesmen in your 
territory so as to boost your sales. 


FREE SAMPLES —Murphy’s will furnish 
you with one of the best order- getting 
ideas in the feed business today — 
free samples. 


RADIO ADVERTISING —Murphy’s 
educational feeding broadcasts work for 
you in every radio farm home 52 weeks 
a year. 


by POPULAR 
APPROVAL of 
Feed Dealers 


@ You don’t have to be a politician to 
know that you must give the people what 
they want or they'll find somebody who 
will. That is why you can’t afford NOT to 
handle Muryhy’‘s Concentrates. Each week 
hundreds of farmers and feeders in your 
territory hear the Murphy’s feeding broad- 
casts over the radio. Many of them are 
thrifty farm folks who are feeding their 
plentiful home grown grains and need 
supplements. When they hear how 
Murphy's Cut-Cost Concentrates for live- 
stock and Murphy’‘s Vig-O-Ray Concen- 
trate for poultry will enable them to feed 
their home grown grains to better ad- 
vantage they become MURPHY customers. 


So, cash in on the profits from this 
ready-made market which you may now 
be missing. Give the farmer what he 
wants — Murphy's Concentrates or he 
may take his business to the feed dealer 


who will. 
Write today for full details of 
Murphy’s generous money-mak- 
ing dealer plan. It won't inter- 
fere with your present feed line. 


Make MORE Money With MURPHY’S 


é 
7 
ay 144i B CA A 
| 
| 
PHY P ...- Burlington, Wis. 


DOUBLE CHECK 


& 


ea? 
oft 


» 
= 
<> 


PICKAWAY 


KING MIDAS 


Made in a Modern 
Feed Mill that is Backed by 
the Will to Produce the Best 


King Midas Feeds and Concentrates, 
with King Midas Flour and Millfeeds, 
combine to offer Dealers the many ad- 
vantages of complete mixed-car service. 


| » pried yeast — 
| KING MIDAS FLOUR MILLS MINNEAPOLIS, MINN Se 


